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LESSON 1

TYPES OF PROPRIETORSHIP

Text

A Dbusiness may be privately owned in three different forms. These
forms are the sole proprietorship, the partnership, the corporation. The
sole proprietorship is the most common in many western countries. For
example, more than 80 per cent of all businesses in the United States are
sole proprietorships.

But it is evident that sole proprietorships do not do the greatest volume
of business. They account for only 16 percent of all business receipts, for
example, in America. What kind of business is likely to be a sole
proprietorship. First of all, service industries such as Laundromats, beauty
shops, different repair shops, restaurants.

Active Vocabulary

business hi (S (o}

to own BJIAJCTh

sole proprietorship ~ wacTtHast COOCTBEHHOCTh
partnership MapTHEPCTBO

corporation KOpITOpaIus

volume 00BEM, KOJIMYECTBO
receipt JICHEKHBIC ITOCTYIICHHUS
service industry cdepa o0CITyKUBaHUSI

to account for 00BSACHSTH, OTYUTHIBATHCS
repair shop MacTepcKast

Comprehension Question

1. What arc three different ways that a business can be privately
owned?

2. What forms do most European countries have?

3. What from do the business in the USSR have?

4. Name some businesses that are likely to be sol proprietorship. Why
do you think so.

5. Name some businesses that arc not likely to not likely to be sole
proprietorship? Why do you think so?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence .
1. Small...are very often service industries. |1 receipts
2. The...industries don | produce material |
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goods. | 2 business
3. More than 80 per cent of ail business |

...are not from sole proprietorships. |3 service

4. Less than 20 per cent of European |

businesses are partnerships or... |4 privately

5. Sole proprietorships...only a small part |

of all business receipts. |5 account

6. Is this bank owned publicly or...? |6 corporation

7. There are three...of business ownership.|7 forms

Jim
Alice
Jim
Alice

Jim
Alice
Jim
Alice

Jim
Alice
Jim
Alice

Jim

Alice
Jim

Alice
Jim
Alice
Jim

Alice

Dialogue

Hi, Alice. How are you getting on?
Fine, as usual, thanks, Jim. What about you?
I'm O.K. It's nice to see you.
You too. I'm glad you are not in a hurry and we have time to talk
today.
Sure.
Can you give me a piece of advice?
Well, "1l try I can.
You know I've been always good at cooking. It interests me. | am
thinking of starting my own business — cafe.
It might be a good idea.
I guess | must learn about the responsibilities of going into
business.
Are you going into this business by yourself?
Exactly. I'd like to have a cafe with my name on it where | make
the decisions and where | control the profits.
You seem to be resolute so I'll try to help you. If you go into
business alone, it is called sole proprietorship. In such case you
needn't consult a lawyer to form the business. You can start or you
can stop your business whenever you like.
It sounds encouraging. What else can you tell me?
There is no need to consult partners or a board of directors. So you
can put your policies into effect quickly. You decide on your
vocation, hours, salary, hiring and firing.
Well, that's not bad.
Wait a moment. | believe | have to tell you about the risk involved.
What do you mean?
First of all, the most important risk is that you have unlimited
liability. It means that you are responsible for all your business
debts.

So if the business fails, | have to declare personal bankruptcy, don't
1?
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Jim That's what | mean. You can lose your personal assets?

Alice Well, it's rather disappointing. What other things should | know?

Jim You won't get tax benefits which partnerships or corporations can
get.

Alice | know about it. By the way do you know of a good accountant to
do my taxes?

Jim Of course. You'll also have to hire a good bookkeeper if you can't
do your books yourself.

Alice | can't say anything definite about that. | have to think it over.
What else, Jim?

Jim  Well, | am a bit hungry, why don't we have a snack together and
discuss the things in the cafe.

Alice You are right as usual. Let's go.

Active Vocabulary

piece of advice COBET
can you give me a piece HE MOIJIU ObI BBI JaTh MHE
of advice COBET

| am thinking of 'starting
my own business
responsibility

to make decisions

to control the profits
sole proprietorship

to need a lawyer

it sounds encouraging
BIOXHOBIISIIOIIIE)

to consult partners
mapTHEpaMu

a board of directors

to put policies into effect

sl IyMaro O TOM, YTOObI
Ha4aTh CBOE JICIIO
OTBETCTBCHHOCTD
IPUHUAMATh PEIICHHSI
KOHTPOJMPOBATH PUOBLIH
yacTHasi COOCTBEHHOCTh
HYXIaThCS B FOPUCTE
3TO BAOXHOBIISET (3BYUYHUT

KOHCYJIbTUPOBATHCS C

COBET TUPEKTOPOB
OBICTPO TIOCTHYb XOPOIIUX

quickly pE3yNbTaTOB

to hire HAaHUMAaThb

to fire YBOJIBHSITD

to decide on vacation, hours, pelaTh BOMPOCHI, CBSI3aHHBIC
salary, hiring and firing C OTITYCKOM,

MPOAOKUTEILHOCTBIO pabovero IHs,
3apIUIaTOX, HAUMOM, YBOJIbHEHUEM

to have unlimited liability

MMETh HEOTPAHUYECHHYO

HOPUIANYICCKYIO OTBCTCTBCHHOCTD

to be responsible for ail
business debts
to fail

HECTH OTBETCTBEHHOCTbH 32
IIPOU3BOJICTBEHHBIE TOJTH
TEpIETh HEYJauy
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to declare personal bankruptcy OOBSBUTH JIMYHOE OAHKPOTCTBO

personal assets JUYHAsE COOCTBEHHOCTh

tax benefits JBTOTHI 1O HAJIOTO00I0KECHHUIO

to get tax benefits MOJTYYHTh JBTOTHI o
HAJIOT000JI0KEHUTO

accountant OyxraJjrep, Ci€TOBOA

book-keeper Oyxrajirep, CUeTOBO/I

to do books BECTH OyXraJTepCKuil ydeT

Vocabulary Exercises

Exercise 1. Transform the sentences according to the mood.
Model: I am thinking of starting my own business open a cafe.
| am thinking of opening a cafe.
1) start a car-repair shop
2) hire a book keeper
3) fire an employee
4) consult a board of directors
5) sell my business
6) do my books myself
7) consult a lawyer
8) find a specialists

Exercise 2. Transform the sentences according to the model.
Model: A book keeper will do the books.
| am going to have a book keeper do the books.
1. A partner will finance the business.
2. A salesperson will sell the clothes.
3. A decorator will design the interier.
4. A lawyer will do this work.
5. A secretary will mail the letters.
6. A colleague will give me a piece of advice.
7. A book keeper will prepare the tax report.

Exercise 3. Answer the questions.

1. Are you thinking of starting your own business?

2. What business do you want to start?

3. How do we call the business if you go into it alone?

4. Who is going to make the decisions and control the profits in your
business?

5. Do you need a lawyer if you want to start a sole proprietorship?

6. Why don't you have to consult the partners in a sole proprietorship?



7

7. How many employees are you going to hire for your business? In
what cases will you fire them?

8. What does it mean to have unlimited liability? Are you ready for it?

9. What will you do, if your business fails?

10.What will you do to put policies into effect quickly?

11.What businesses have tax benefits in this country?

12.Can you do your books yourself?

13.Are you going to hire a book-keeper?

Exercise 4. Translate into English.
1.MHe Hy>KEH COBET.
2.51 cam KOHTPOIHMPYIO MPUOBLIH CBOETO MPEANPUATHS.
3.Ecnmu BBl XOTUTE 3aHATBCSA YACTHBIM MPEANPUHUMATEIHCTBOM,
00paTUTECH K IOPUCTY.
4.]lupexTop perraeT BOMPOCH], CBA3aHHBIE C HAMOM M YBOJIbHEHUEM.
5.51 60r0Ch UIMETH MOJHYIO IOPUIUUECKYIO OTBETCTBEHHOCTD.
6.5 He oTBeuaro 3a MPOU3BOCTBEHHBIC JOJTH.
7.Masble mpeAnpusATUS UMEIOT JIbFOTHI 0 HAJIOT000JI0KEHHIO.
8.Xopommii Oyxrajirep CMOKET BECTH Jieja JIydIlle, YeM BHI.
9.MHe HY>KHO HaHATh OyXrajiaTepa.
10.MHe Hy>KHO IPOKOHCYJIBTUPOBATHCS C FOPUCTOM.

Exercise 5. Make up the dialogue.
You are going to start your own business. Ask a lawyer or an
experienced person how to do it.

Grammar Exercises

Exercise 1. Make the sentences negative.
1. | want to start my own business.
2. 'You need a lawyer in this case.
3. Sole proprietorship brings much profit.
4. Sole proprietorship gets tax benefits from the government.

Exercise 2. Put up four questions of different types (general, special,
disjunctive, alternative) to each sentence.
Model: The partners are responsible for business debts.
a) Are the partners responsible for business debts?
b) Why are the partners responsible for business debts?’
c) The partners are responsible for the business debts, aren't they?



8

d) Are the partners responsible for the business debts or fulfillment
of the arrangement?
1) I want to go into business with my friend.
2) You can lose personal assets.
3) He is difficult to gel tax benefits from the stale.
4) 1 do my books myself.
5) We both have unlimited liability.
6) The board of directors decided on vacation, salary, hiring and firing.
7) The partners want to consult a board of directors.
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LESSON 2

PARTNERSHIPS

Text

A partnership is an association of two or more persons to carry on a
business for profit. When the owners of the partnership have unlimited
liability they are called general partners. If partners have limited liability
they are "limited partners”. There may be a silent partner as well - a
person who is known to the public as a member of the firm but without
authority in management. The reverse of the silent partner is the secret
partner - a person who takes part in management but who is not known to
the public.

Any business may have the form of the partnership, for example, in
such professional fields as medicine, law, accounting, insurance and
stockbrokerage. Limited partnerships are a common form of ownership in
real estate, oil prospecting, quarrying industries, etc.

Partnerships have more advantages than sole proprietorships if one
needs a big capital or diversified management. Like sole proprietorship
they are easy to form and often get tax benefits from the government.

Partnerships have certain disadvantages too. One is unlimited liability.
It means that each partner is responsible for all debts and is legally
responsible for the whole business. Another disadvantage is that partners
may disagree with each other.

Active Vocabulary

partnership NapTHEPCTBO

to carry on a business BECTH JICTIO

profit pUOBLTH

general partner o0mmii mapTHep (HECYIIHH TIOJHYIO
IOPUINIECKYIO OTBETCTBEHHOCTH 32 JIeJIO)

limited partner napTHEP C OTPAHUYCHHOW OPHIANYCCKON
OTBETCTBEHHOCTBIO

silent partner naptHep 0e3 mpasa rojioca

secret partner CEeKpETHBIM MapTHEp (C MpaBOM ToJjoOCa,

HO HEU3BECTHBIN
0OIIECTBEHHOCTH KaK MapTHEP)

law 3]1. FOPUCTIPYICHITHSI
insurance CTpaxoBaHHE
stockbrokerage OUp>KeBOE MAKJIEPCTBO

real estate HEBUKUMOCTD
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oil prospecting no0br4a HePTH

quarrying industries TO0OBIBAOIIINE TPOMBIITUICHHOCTH
advantage PEUMYIIECTBO

disadvantage HEJI0CTaTOK

to be legally responsible OBITh IOPHINICCKH OTBETCTBECHHBIM

Comprehension Questions

1. What is the difference between a general partnership and a limited
partnership?

2. Is there any difference between a silent partner and a secret partner?
What is this difference?

3. In what professional fields are the partnerships found?

4. In what businesses is the partnership a common form?

5. What are the advantages of a partnership?

6. Discuss the disadvantages of a partnership. Would you prefer
partnership or sole proprietorship of business? Give your reasons.

Vocabulary Practice

Exercise 1. Select the necessary word in the sentence.
1.Partnership very often receive...

from the government. | 1 secret partner
2. Limited partnership is a common | 2 unlimited
form of ownership in... | liability

3. Partnerships have many..., one is that |
they receive tax benefits from the |

government. |3 real estate
4....are the partners with unlimited |

liability. |4 general partner
5....has the authority in management but |

he is not known to public. |5 advantage
6. A secret partner takes part in... |6 profit

7. General partners have... |7 capital

8. One advantage of a partnership is that |

it offers a multiple source of... |8 management
9. A partnership can bring much... |

to the partners. |9 tax benefits

Dialogue
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(Two friends Susan and Maurice; are having supper in a restaurant)

Maurice

Haven't seen you for a long time. What have you
been busy with?

Susan  I've been pretty busy. Do you know my friend
Nora? | went into business with her.

Maurice Really? How is it going on?

Susan  Fine, thanks. We get along very well, and the shop
Is attracting more and more customers.

Maurice It sounds well. How many partners are U -te in your
business?

Susan  There are two of us and | am very pleased about it.
I've made a right choice. Nora' s background is in
accounting. She is very good at keeping the books.

Maurice And you?

Susan  You know I always liked talking. I guess | am rather
good with customers. | enjoy selling things.

Maurice Well, it sounds interesting. | believe you don't run a
risk in your business.

Susan  We haven't had many problems, although 1 suppose
all business can be risky

Maurice  Did you both put the same amount of money into your
business? Do you mind my asking?

Susan No, we didn't invest the same amount of capital. But | think
we've combined our resources very well. | think it's good for
both of us.

Maurice It seems really so. That is one advantage or general
partnership. You can invest less capital than your partner -
even no money ,at all. But you as a partner can contribute
important services or skills, sometimes just a name or a
reputation.

Susan Indeed.

Maurice  How did you arrange to distribute profits and losses?

Susan We share them equally. We hope to be in business for long
time.

Maurice  Nice for you. Now you seem to know a lot about business.

Susan Not everything yet but the subject becomes quite technical.

Maurice | am glad to hear it. It's time to go now. See you later. Bye.

Active Vocabulary

to be busy with 3aHMMATHCS YEM-THOO

to go into business 3aHUMAaThCS OM3HECOM

to get along well JaJIATh APYT C APYroM

to attract customers IIPUBJIEKATH ITIOKyNaTEIEH
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to make a right choice CeNaTh MPaBUIILHBIN BHIOOD

background 3. pabo4nii OTIBIT

accounting OyXraJITepCKuid y4eT

to run a risk PHUCKOBAaTh

to be liable HECTH IOPUINIECKYIO0 OTBETCTBEHHOCTD
amount of money cyMMa (KOJIMYECTBO) JACHET

to put an amount of money  BIOXHUTH CyMMY JCHET B

into business ouzHec

to combine resources KOMOMHHPOBATh PECYPCHI

advantage IPEUMYIIIECTBO

to contribute services, skills nenate Bkiam, coAeHCTBOBATH YMEHHSIM
Y HaBBIKaM

to distribute profits and losses pacrpenesiTh JOXOAbl U YOBITKH

to share JIEJTUTh

the subject becomes quite  3To cTaHOBUTCS yXKe JICTIOM

textechnical TEXHUKH

deal clenKa

Vocabulary Practice

Exercise 1. Transform the sentences according to the model.
Model: Susan is a woman. She does the books.
Susan is a woman who does the books.
. Partners are people. They have unlimited liability.
. This is my partner. He often runs a risk.
. He is a shop-assistant. He gets along well with all the customers.
. Susan is a partner. She puts a big amount of money into business.
. Jean is my friend. She has the background of accounting.
. Barbara is my partner. She knows how to attract customers.
. Tom is a partner. He is good at selling.
. Jack is my friend. He is a secret partner of my business.
. Helen is my friend. She had supper with Jack in the restaurant.

OCOoOoO~NO OIS, WN B

Exercise 2. Answer the questions.

1. What do you want to be busy with?

2. Do you want to go into business alone or with a partner?

3. With what partner do you get along well? 4.1magine you run a shop.
What will you do to attract customers?

5. Do you need to consult a lawyer, to make a right choice when
starting the business.

6. What is your background?

7. Are you a careful person, or do you like to run a risk?

8. How can you combine the resources with your partner?
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9. What services and skills can you contribute in your business?

10.How will you distribute profits and losses in your partnership?

11 .What kind of partner would you like to be: a general partner or a
limited partner? Why so?

Exercise 3. Translate into English.

1.  Unennl  mpaBieHUSs  MMEIOT  TOJHYIO  IOPHAMYECKYIO
OTBETCTBEHHOCTb.

2. IlapTHep ¢ OrpaHMYEHHOM IOPUAUYECKOW OTBETCTBEHHOCTBIO HE
MMEET peajbHOM BIIACTH.

3. CekpeTHbI mapTHEP NPUHUMAET y4acTUE B YIIPABICHUH, HO OH HE
M3BECTEH OOLIECTBEHHOCTH.

4. 51 Xxouy BIOXKUTH ICHBIY B HEJIBUKUMOCTb.

5. [TapTHEpPCTBO HMEET MHOTO NPEUMYIIECTB.

6. IlapTHEpcTBO YacTO MOJydYaeT HAJIOTOBBIE JBIOTHI OT MHpa-
BUTEJIHCTBA.

7. MBI XOpOWIO JIAIUM C ITAPTHEPOM.

8. Haire kade npupiiekaet Bce 00JbIIIE U O0JIbIIE KIMEHTOB.

9. S cnenan mupaBWIBHBIA BBIOOpP. ITO €710 MPUHOCUT MHOTO
pUOBLTH.

10.Moii paGouuii OIIBIT CBSI3aH C MEHEHKMEHTOM.

11 .Ona xopoiio pazdupaercs B OyXraaTepcKkoM Jere.

12. MbI BKJ1aIbIBa€M B JIEJI0 OJJMHAKOBBIN KamUTAal.

Exercise 4. Discuss the following problem: A Joint Venture*. Pro and
Con.

*A Joint Venture - coBMecTHOE MPEANPHUATHE

Exercise 5. Make up the dialogue.
Consult the lawyer how to form a partnership. Use your active
vocabulary.

Grammar Exercises

Exercise 1. Make the sentences negative.
Model: I am going into business.
| am not going into business.
1. Your business is receiving the tax benefits.
2. Your partnership is running the great risk.
3. We are getting along quite well with my partner.
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4. They are going to be general partners.
5. The partners are sharing profits and losses with each other.
6. Their partnership is losing their profit every month.

Exercise 2. Put up four questions of different types (general, special,
disjunctive, alternative) to each sentence.
Model: The partners are getting along quite well.
1. Are the partners getting along quite well?
2. Why are the partners getting along quite well?
3. The partners are getting along well, aren't they?
4. Are the partners getting along well or badly?
1. Jane is doing the books in our firm.
2. We are putting the same amount of money into business.
3. My brother is investing his money in the private cafe.
4. They are distributing the losses unequally.
5. We are combining resources very well.
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LESSON 3

CORPORATIONS

Text

A Dbusiness corporation is an institution established for the purpose
of making profit. It is operated by individuals Their shares of ownership
are represented by stock certificates. A person who owns a stock
certificate is called a stock-holder.

There are several advantages of the corporate form of ownership.
The first is the ability to attract financial resources. The next advantage is
the corporation attracts a large amount of capital it can invest it in plants,
equipment and research. And the third advantage is that a corporation can
offer higher salaries and thus attract talented managers and specialists.

The privately owned business corporation is one type of corporation.
There are some other types too. Educational, religious, charitable
institutions can also incorporate. Usually such corporation does not issue
stock and is nonprofit. If there is a profit it is reinvested in the institution
rather than distributed to private stockholders.

In some western countries, cities, stales, federal government and
special agencies can establish governmental corporations. A few
examples of the governmental corporations are state universities, state
hospitals and city owned utilities. Governmental corporations are non-
profit as a rule and usually they do not issue stock certificates.

Active Vocabulary

Corporation KOpIIOpaIyst
to establish yUpeKAATh
stock certificate AKIHsI

stockholder (shareholder)  akumonep, neprkaTenb akiui
to attract financial resources mpuBiekatb (PMHAHCOBBIC PECYPCHI

to offer high salaries npeJIaraTh BEICOKHAE 3apILIAThI
to attract a large amount PUBJICKATH OOJIBIIION KarUTal

of capital KaIuTal

educational, religious, oOpa3oBaTeNbHbIC, PEITUTHO3HEIC,
charitable institutions OJIarOTBOPHUTEIIBHBIC YUPEIKICHHUS
to issue stock BBIITYCKAaTh aKIUU

nonprofit HENPUOBLITHLHBIN

to reinvest BKJIAJbIBATH €IIIC pa3
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Comprehension Questions

1. Who can own a corporation?

2. |s a corporation necessarily larger than a sole proprietorship?

3. What are the advantages of the corporate form of ownership?

4. What can you say about the disadvantages of the corporate form of
ownership?

5. Do the corporations issue stock to stockholder?

6. What kind of corporations usually don't issue the stock?

7. What world-known corporations do you know?

8. What types of business usually take the corporate form of
ownership?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.
1. What kind of ... is better: buying stock | 1charitable
or buying real estate? |
2. To attract greater financial ... the |

company issues the stock. | 2 stock

3. A university can be ... corporation. | 3 resources

4. The partners didn't put the same ... |

into business. | 4 institution

5. The group of people from different |

countries are going to ... a corporation. | 5 investment

6. The Red Cross is an international... |

organization. | 6 nonprofit

7. 1 want to buy some ... in IBM and | 7 amount

General Motors. | of capital

8. An educational..". usually reinvests |

all its money. | 8 to establish
Dialogue

Secretary Good afternoon.

Steve Good afternoon. I'd like to see Mr. Jackson. We have an
arrangement with him. My name is Mr. Watson.

Secretary Just a minute, please. I'll let him know you are here.

Steve Thanks.

Secretary Mr. Jackson is waiting for you. Do you know where his
office is?

Steve Oh sure, thank you.

Jackson  Hello, Steve, it's so nice to see you. Sit down, please.
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Steve Thanks, Nick. How are you getting on?

Jackson Quite all right, thanks. And what about you?

Steve Everything is all right too. In fact | want to talk to you about
my business.

Jackson  Oh, I'll be glad to do something for you.

Steve Well, Nick. I need some legal advice. John and | are thinking
of incorporating.

Jackson  You are going to expand, aren't you? It seems that your
partnership has been doing very well.

Steve Oh, yes. We have a success. Now some businessmen are
interested in investing with us. So could you explain me
what sort of legal procedure | have to follow to form a
corporation?

Jackson At first you have to apply for a corporate charter.

Steve Well?

Jackson  Let me get this straight. You want to issue and sell stock in
exchange for investment capital, don't you?

Steve Exactly.

Jackson  After you obtain the charter the stockholders, as owners,
hold a meeting to organize the corporation.

Steve Does that mean we elect our Board of Directors, adopt
bylaws and choose the company's officers?

Jackson  That's what | mean. Though the officers of the company
supervise daily management, the .stockholders always have
final authority. They vote at annual meetings.

Steve Yes, | see it. By the way, does a corporation have limited
liability?

Jackson It does. It also has the right to own property, to buy and sell
and right to sue and be sued.

Steve | see. The corporation acts like a person. It has the right of an
individual.

Jackson  You are right.

Steve O.K. Why don't we get together for a game of golf one day
next week?

Active Vocabulary
bylaws IOPUIUYECKUE TIOJO0KEHUS IS PEATTPUITUIR
| need some legal advice MHE HYXXCH IOpUIMYCCKUN COBET
to incorporate COCAUHSATHCS, OOBETUHATHCS
to invest BKJIQJIbIBATh JCHBIU

to expand

pacmupsATbes (0 MPOU3BOJICTBE)

to follow a legal procedure crenoBath POpUAMYECKOM TIPOIEAYPE
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to apply for a corporate charter 10J1aBaTh 3asIBIICHUC Ha
KOPIIOPaTUBHBIN ITATEHT

to issue and sell stock BBIITYCKATh U TIPOJIaBaTh aKIHH

in exchange for investment B3ameH Ha BIOYKESHHBIN

capital KanuTal

stockholder, shareholder aKIIMOHED, JAePIKATEIb aKIUi

to hold a meeting IIPOBOJNUTH COOpaHHe

to elect a board of directors mnpoBoauTh coOpaHKe TUPEKTOPOB

to choose the company's BbIOMpaTh aIMUHUCTPATHBHBIX

officers UCTIOJTHUTEJICH KOMITAHUH

to have a final authority HUMETh PEIIAOIee CI0BO

to supervise daily OCYIIECTBIIATh €KEIHEBHOC

management PYKOBOJICTBO

to vote roJIOCOBATH

annual meeting €XKEroJJHOe cOOpaHHe

to have limited liability UMETh HEOTPAHUYCHHYIO
IOPUINYIECKYIO OTBETCTBCHHOCTh

to own property BJIaJIETh COOCTBEHHOCTHIO

to sue BO30YXJaTh CyAeOHOE J1€710

to be sued HOJIBEPraThCs CyIcOHOMY pa30HpPaTEIIbCTBY

Vocabulary Exercises

Exercise 1. Transform the sentences according to the model.
Model: We are the company officers.
We supervise daily management.
We, as the company officers, supervise daily management.
1. My friends are the stockholders of IBM corporation. They hold
annual meetings.
2. These businessmen are the organizers of this corporation. To issue
and sell stock in exchange for investment capital.
3. A corporation is the owner of the property. It has limited liability.
4. Dick is a manager. He wants to form a corporation.
5. A corporate charter is a certificate of incorporation. A charter is
granted by a state officer.
6. The stockholders are the owner of the corporation. They have final
authority in management of the company.
7. The owners of the corporation are the stockholders. The owners of
the corporation must vote.
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Exercise 2. Transform the sentences according to the model.

Model: We organized our corporation a year ago (to invest much
money).

We have been investing much money since we organized our
company.

1. They became company officers (to supervise daily management).

2. My friend bought the stock of the company five years ago (to make
money).

3. They received the corporate charter a month ago (to plan a meeting).

4. We advertised the application last week (wait for reply).

5. He became a member of the Board of Directors (work hard).

6. We elected a new Board of Directors last month (plan change).

Exercise 3. Answer the questions.

1. In what corporation would you invest money?

2. What legal procedure do you have to follow if you want to form a
corporation?

3. Who has final authority and supervises the daily management of a
corporation?

4. How often do the stockholders choose the company officers?

5. The stockholders have unlimited liability, don't they?

6. In what way can a corporation act?

7. What do you think about the possibilities of forming corporations in
this country?

8. In what spheres of industry is a corporate form of proprietorship the
most beneficial in this country?

Exercise 4. Translate into English.

1. Kopriopaiust MOKET BBIITYCKaTh U MPOIaBaTh aKIUU.

2. Kopnopauuss MoXeT mnpemsaraTb 00Jie€ BBICOKYIO 3apabOTHYIO
niaTy.

3. Kopnopauusi umeer OOJbIIE BO3MOXKHOCTEH JJIsi BOBJICUYEHUS
(MHAHCOBBIX PECYPCOB, UEM MAPTHEPCTRBO.

4. Kaxaplii TOJ] akIIMOHEPHI TTPOBOJISAT COOpaHue.

5.006pa3oBarebHbIe, 0JarOTBOPUTENBHBIE, PETUTHO3HBIC YUPEIKICHUS
MOTYT ObITh KopropanusiMu. [logo0HbIE yupexaeHus, Kak MpaBuio, He
MPUHOCST MPUOBLI.

6. DTa Kopropaius MpuobLUIbHA, OHA OYAET PaCIIUPSTHCS.

7. CHauanma BBl JOJDKHBI TOJATh 3asBJICHHWE Ha KOPIOPATUBHBIN
MaTEeHT.

8. AKIIMOHEPHI UMEIOT PELIAIOIIEE CIIOBO B YIPABICHUHN KOPIIOPALIUEH.

9. AJIMHWHUCTpPaTUBHBIC HCIOJHUTEIN KaMIaHUU OCYIIECTBIISIIOT
MOCTOSIHHOE PYKOBOJICTBO.
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10. Bnagenpmpl akiuii MPOBOAST €KErOJHOE COOpaHWE W BBHIOMPAIOT
COBET JIUPEKTOPOB.
11 .Kopmoparust umeeT rpaBo Bo30yKJaTh YTOJIOBHOE JIETIO.

Exercise 5. Make up the dialogue.

1. Ask a lawyer how to form a corporation.

2. Discuss with your friend advantages and disadvantages of a
corporate form of proprietorship.

3. Advertise a corporate form of proprietorship.

Grammar Exercises

Exercise 1. Put up 4 questions of 4 types (general, special, disjunctive,
alternative) to each sentence.
Model: The stockholders have held the annual meeting.
1. Have the stockholders held the annual meeting?
2. What have the stockholders done?
3. The stockholders have held the annual meeting, haven't they?
4. Have the stockholders held a meeting or a conference?
1. The partners have applied for a corporate charter.
2. The stockholders have voted at the annual meeting.
3. The company has issued the additional stock.
4. They have invested all their money in this company.
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LESSON 4

THE FUNCTIONS OF AN EXECUTVE

Dialogue

Anna is having lunch with her sister Barbara. Anna has just accepted a
position as an Administrative Assistant. Her boss is an executive with a
firm that manufactures heavy machinery used in construction.

Barbara You've got a new job, Anna. My congratulations.

Anna  Thanks, Barbara.

Barbara Tell me a few words about your boss. What does he do?

Anna  Well, he is one of the vice presidents of the company, so he's
rather important. He is an executive.

Barbara Do you know the difference between an executive, a

manager and an administrator?

Anna | am afraid | can hardly tell you the difference. | think these
words are interchangeable and they really aren't different in
many companies.

Barbara What about your company?

Anna  In our company the top officers are called administrators.
The next highest group - the vice presidents, the heads of
major departments and branch plant managers - are
executives like my boss.

Barbara Is that all?

Anna  The group below consists of managers, they are general

managers and foremen.

Barbara So | see that an organization has a number of positions and
some people have more authority than others.

Anna  You are right.

Barbara But it would be interesting to know more about the functions
of an executive like your boss.

Anna I'd say he makes a lot of important decisions. He sets
objectives, coordinates work, delegates authority, makes
hiring, firing, evaluating and just general leading.

Barbara It seems to be important.

Anna It is important. It's evident that making careful decisions is
the basis of good management.

Barbara But do, you work under much pressure?

Anna  Barbara, you know | am quite used to working under
pressure from my last job. | am also accustomed to lots of
paper work and red tape.

Barbara Good for you.
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Anna  And what's more important | feel that | can learn a lot
because my boss is very competent.
Barbara Good, | think we'd be in a hurry not to get late for the work.

Active Vocabulary

an executive PYKOBOJUTEIb, aIMUHACTPATOP
manager YIPaBJISIONIUH, aAMHUHACTPATOP

an administrator YIIPABJISAIONINH, aAIMHHUACTPATOP

vice president BUIIC-TIPE3HICHT

head of department PYKOBOIHUTEIb OT/EIA

foreman MacTep, PyKOBOIUTEIIb

position JIOJDKHOCTD

to set objectives CTaBUTH LIEU

to delegate authority pacnpenensaTh 00sI3aHHOCTH

to work under pressure paboTaTh 1O MPUHYKICHUIO
red-tape 311. OIOpOKpaTHYECKasl, KaHIEIIpCcKas paboTa
to be competent OBITH KOMITETCHTHBIM

Vocabulary Exercises

Exercise 1. Transform the sentences according to the model.
Model: I'm accustomed to setting objectives.
I'm used to setting objectives.
1. We are accustomed to having unlimited liability.
2. He is accustomed to delegating authority.
3. They are accustomed to firing and hiring people.
4. She is accustomed to working as a head of the department.
5. You are accustomed to working under pressure.
6. The executive is accustomed to making decisions.

Exercise 2. Change the modal verb according to the model.
Model: We ought to set objectives this month.
We should set objectives this month.
1. They ought to talk about the functions of an executive.
2. A manager ought to make careful decisions.
3. An executive ought to be very competent.
4. A vice president ought to decide on hiring, firing, vacation, hours.
5. The board of directors ought to plan objectives and changes.
6. They ought to have a meeting with a head of the department.

Exercise 3. Your executive is a very tough man. What should his staff
do to please him?

For ideas:

to be creative - 6bITh ¢ TBOPUYECKUM OTHOIICHHEM K JCITY
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to be well-organized - 6bITH XOpOIIO OPraHU30BaHHBIM
to keep fit - nep>xath cedst B popme

to be punctual - 6bITh MyHKTYaIBHBIM

to be enthusiastic - 6pITh 3HTY3HaCTOM

to obey the rules - moguuHsATHCS TpPaBHIAM

Exercise 4. Answer the questions.

1. What working position is the best for you?

2. Are you accustomed to working under pressure?

3. Are you accustomed to a red-tape job?

4. Do you want to be an executive or an administrator of the big
company? What should you do for it?

5. What qualities do you need to be an executive .of the company?

6. What does it mean to be a competent manager?

Text
WHERE AND HOW TO HIRE AN EMPLOYEE?

An employer has several options to consider when he wants to hire a
new employee. First of all, he may look within his own company. But if
he can't find anybody suitable for the position he will have to look outside
the company. If there is a personal office in the company, he can ask
them to help him to find a qualified applicant. The employer can also use
another valuable sources, for example, employment agencies, consulting
firms, placement offices and professional societies. He can also advertise
in a newspaper or in a magazine and request candidates to send in
resumes.

The employer has two sets of qualifications to consider if he wants to
choose from among the applicants. He must consider both professional
qualifications and personal characteristics. A candidate's education,
experience and skills are included in his professional qualifications.
These can be listed on a resume. Personal characteristics, or personality
traits must be evaluated through interviews.

Active Vocabulary

an option - BBIOOP

an employer - HaHUMAaTeJ b, pab0TOAATEIb

an employee - CITy’Kalui, paboTaIONIUi 110 HalMy

to consider - paccMaTpuBaTh, PUHUMATD BO
BHUMaHHE

to be suitable for the position - COOTBETCTBOBATH JOJDKHOCTH
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personnel office - OTJeI KaJpoB

an applicant - KaHIuAaT Ha JOJDKHOCTD

valuable source - IIEHHBIA NCTOYHUK

employment agency - AreHTCTBO 10 HAMY

consulting firm- KOHCYJIbTaIlMOHHAs (hrupma

to advertise- noMeniaTh OOBSIBICHUS, pEKJIAMHPOBATH
resume - pesome

two sets of qualifications -  1Ba BuIa XapaKTepUCTHK

experience - (pa®oumii OIBIT)

to evaluate through interviews - orieHHBaTh Yepe3 HHTEPBBIO

Comprehension Questions

1. Which options should an employer first consider when he wants to
hire a new employee?

2. What service does a personnel department provide?

3. In what way can be the new employees be found outside one's
company?

4. What qualifications does the employees consider in choosing an
employee?

5. What is meant by "professional qualification” for a job?

6. What personal characteristics does the administrator consider when
choosing an employee?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.
1. We are going to interview three ... |
or the position. | 1 to advertise
2.1f you need applicants for this po- |
sition, ... in a special section of the |

local newspaper. | 2 resume

3. Personnel office will help you to |

find a new... | 3 employee

4. All the information about the staff |

of the firm can be found in ... | 4 applicant

5. She has a good ... for the position: |

a college degree, good work experience. | 5 personnel office
6.1 want to find a new secretary, |

so I'll call an employment... | 6 qualification
7. If you are an applicant for the |

| position, you have to write your ... | 7 agency

8. Don't ask him ... questions, it will |
be impolite. | 8 personal
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Exercise 2. Translate into English.
. Ero no/mxkHOCTh B KOMIIAHUU OYEHb BaXKHA.
. AIMHUHHMCTPATOpP CTABUT 1EJIM, IPUHUMAET Ha pabOTy, YBOJBHSET.
. OHa He m106UT paboTaTh MO MPUHYKICHUIO.
. 5] mpUBBIYEH K KaHIEIIPCKOI padoTe.
. YTIpaBJsItOUA TOJKEH ObITh KOMIIETEHTHBIM.
. PykoBouTeNnb 3TON Ipynisl - O4€Hb TATAHTIUBBIA CIIEUAINCT.
. Ham Hy»KHO HaHATh HOBOT'O CIIY>KaILETO.
. ITomectuTe 0OBSABICHNE B ra3ery.
. OTOT PyKOBOJUTEID C OOJIBILIUM OIBITOM.
10.MbI 10J1KHBI paCCMOTPETH J1BA BUAA XapaKTEPUCTHK.
11 .Kanauaatsl Ha JOJKHOCTh JOJKHBI IOCIATh PE3IOME.
12. B HaiineTe BCro HHGOPMAIIHIO B OT/IETIE KaIpOB.
13.06patutech B ar€HTCTBO 10 HAMY.
14 HanumaTtenb TOKEH 00paTUTHCS B KOHCYJBTAlMOHHYIO (UpMY .

©Ooo~No ok, WN B

Grammar Exercises

Exercise 1. Put the verbs in brackets into the proper present tense
(Present Indefinite, Present Continuous or Present Perfect).

1. The vice president usually do set) objectives for the staff.

2. Don'1 disturb me, please, | (to work) with annual report.

3. This firm often (to advertise) in different newspapers and
magazines.

4. We advertised in the special section of the newspaper but we (not to
receive) the resumes yet.

5. We (to evaluate) already the candidates through the interview.

6. We (to look for) a specialist suitable for the position at the present
moment.

7. He (to sent) just his resume and the letter of interest.

8. They (to fire) the manager. He was not suitable for the position,

9. You have to wait a little. He (to consult) with the executive.

Additional Exercise

If you decide to apply for a Job in the western countries, you-will
probably need to form two documents: a letter of interest and a resume.
This is the way how to do it. Read the letter of interest and a resume and
try to write your own document of the same kind.

a) a letter of interest
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Dear sir or madam!

| graduate from Tver state university in 1985. Now | am finishing my
post-graduate studies to defend my candidate | thesis this winter. My
major is called the theory of literature, which includes the study of the
history of Russian and foreign literature.

| am interested in working in the Russian department of your university
as a teacher of Russian and Russian literature for the school year 1991 -
1992. In high school | gained experiences teaching Russian in foreign
students. In your department | could assist in the teaching of grammar,
conduct a class in Russian conversation or give lectures on Russian
literature.

If you are interested please write me at the above address, | will look
forward to hearing from you.

Sincerely,
Ivanov 1.1

b) a resume
EDUCATION Tver State University, Faculty of Modern

Languages, English Department (1983). Tver State University. Post-

graduate studentship (1990).

EXPERIENCE Tver State University. The Department of

Foreign Literature. | deliver lectures on European Literature of the 17-

18th centuries (Fall 1988 - present). Tver State University. The

Department of Russian Literature. Lecturer on Russian Literature of the

19- 20 centuries at the Preparatory Department (Fall 1988 - summer

1990). Tver State University. Summer Courses of Russian Language for

Foreign Students. Teacher of Russian Language (Summer 1989, 1990).

Tver State University. The Department of Foreign Languages for

Humanities. Teacher of English (1986-1988). Tver secondary school

teacher of English, German, Literature (1983-1986).

ACTIVITIES Interconnect Cooperative Firm. Courses of intensive
studies of foreign languages. Teacher of English (Fall 1989 -
present). Tver Slate University Exchange Program bw. Tver
and
Eastern Washington Universities. Tutor of american post-
graduates in Russian conversational skills (Fall 1989 — winter
1960). Private English lessons (Fall 1989 - present).

PUBUCATI10NS | am the author of 6 articles published in
different editions of collections of articles. The topic of these publications

Is connected with folk and romantic British balladry. This is the subject

of my candidate thesis which | am going to defend this am going to

defend this winter.
LANGUAGES Russian (native language), English, German.
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LESSON 5 LINE AND STAFF POSITIONS

Text

In business, organization structure means the relationship between
positions and people who hold the positions. Organization structure is
very important because it provides an efficient work system as well as a
system of communication.

Historically, line structure is the oldest type of organization structure.
The main idea of it is direct vertical relation ships between the positions
and tasks of each level, and the positions and tasks above and bellow each
level. For example, a sales manager may be in a line position between a
vice-president of marketing and a salesman. Thus a vice president of
marketing has direct authority over a sales manager. A sales manager in
his turn has direct authority over a salesman. This chain of command
simplifies the problems of giving and taking orders.

When a business grows in size and becomes a more complex, there is a
need for specialists. In such case administrators may organize staff
departments and add staff specialists to do specific work. These people
are usually busy with services, they are not tied in with the company
product. The activities of the staff departments include an accounting,
personnel, credit and advertising. Generally they do not give orders to
other departments.

Active Vocabulary

relationship - B3aMMOOTHOIIICHHE

to hold a position - 3aHUMATh JOJDKHOCTH

organization structure - OpraHM3aIMOHHAs CTPYKTypa

level - ypOBEHB

sales manager - YIPaBJISIONIUHI 110 TOPrOBJIC MAPKETHHTY

salesman IIPOJIaBeIl, TOPTOBEI]

to have direct authority UMETH MPSIMYIO BIIACTh HAJ

over smb. KeM-J1100

staff ITatT

o give orders OTJaBaTh MPHUKA3bI

o take orders NPUHUMATh [TPUKA3BI

a line department JIMHEHHBIN OTHEN (nmeroruit
HETOCPEACTBEHHOE OTHOINEHHE K KOHCYHOMY
POZYKTY)

staff department mrabHoit otmen (He WMMEIONUE  IPSIMOTo
OTHOLICHWS K  MNPOHU3BOJACTBY, HO  €ro
00CITYKUBAIOIITHH)

to be tied in with the company UMETh OTHOIIICHUE
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product K KOHEUHOMY MPOJYKTY
complex CIIOKHBIH

Comprehension Questions

1. What does the organization structure mean?

2. What does the organization structure provide?

3. What is historically the oldest type of organization structure?

4. In what position is a salesmanager in attitude to a vice-president of
marketing and a salesman?

5. What is the difference between line and staff departments?

6. Why is an advertising department or a credit department considered
staff structure rather than line structure?

Vocabulary Practice

Choose the necessary word and put it in the sentence.
1. Organization structure shows ...
between each position and positions |

above and below |1 relationships

2. A sales manager has direct... |

over a salesman. |2 to hold a position

3. Asarule a ... usually does not give |

orders to other departments. | 3 authority |

4. When the business gets more ... |

there is a need for staff departments. |4 complex

5. My friend ...... of sales manager. |5 task

6. The ... of staff departments is to do |

different services. |6 a line department

7. My friend works ina ....... he is |7 a staff

responsible for the company product. |department
Dialogue

Peggy Forman is talking with Jaff Downing, another administrative
assistant in her company.
Gaff  How are you today, Peggy?
Peggy Oh, fine, thanks.
Gaff Glad to hear that. By the way, are you familiar with the
organizational chart for the company?
Peggy No, I am not. What is it like actually?

Gaff Well, the chart shows how the employees are devided into
groups. It gives one an overview of the chain of commend in the
company.

Peggy | see. The positions can be line and staff ones.
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Gaff Yes. The subject is not new to you. What else do you know
about it?

Peggy As far as | know a worker in a line position receives orders from
his immediate subordinate.

Gaff  Exactly, that's the line chain of command.

Peggy A worker in a staff position reports directly to a line worker but
he neither gives nor receives orders for line workers. Am | right?

Gaff  Yes, you are. But someone may have line authority over people
in his department and not be considered a line administrator.

Peggy How can it be?

Gaff That's possible when a whole department is a staff department.
For example, in our company the head of the credit department or
the personnel department can hardly ever be president of the
company.

Peggy  And what do the people in staff departments do, how is their
work different?

Gaff  Well, they are usually busy with services and they could do the
same service for any company. So they are not in the line.

Peggy It seems to be rather complicated.

Gaff It only seems so. I think the chart should help.

Peggy Oh, sure. But, Gaff, would you explain me what span of control
IS?

Gaff Oh, span of control refers to the number of people whom one
managers directly.

Peggy Can you give me an example?

Gaff  Well. The President of our company directly managers the Vice
President of Production, the Vice President of Marketing and the
Comptroller. Thus, his span of control includes three people.

Peggy Yes, now I see. Thank you for your help.

Gaff Not at all. Why don't we go to the offer stall and have a snack

together?
Active Vocabulary

organizational chart OpraHM3aIOHHAs CXeMa
line position JTVHEHHAs JOKHOCTD
staff position rrabHas T0JKHOCTD
immediate superior HETIOCPEACTBEHHBIN HavaTbHUK
immediate subordinate HEIOCPEICTBEHHBIN ITOAYNHEHHBIN
line chain of command JIMHEHHAsI CTPYKTypa MO AYNHECHUS
to report 3]1. COOOIINTH
credit department KPEAUTHBIA OTHEN
span of control cdepa HEMOCPEACTBCHHOTO MO TYNHCHHMS

vice-president of production Bure-npe3ueHT MO IPOU3BOICTBY
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vice-president of marketing Bure-npe3uneHT MO COBITY
comptroller TJIaBHBIN (PUHAHCUCT

Vocabulary Exercises

Exercise 1. Give affirmative and negative answers to the questions.
Model: Have you examined the organizational structure of the company
yet?
Yes, | have already examined it. No, | haven't examined it yet,
. Have you reported to the comptroller yet?
. Have you settled this problem with the manager yet?
. Have you learned line and staff positions of the company yet?
. Have you got acquainted with your immediate superior yet?
. Have you heard about his span of control yet?
. Have you met your immediate subordinates yet?
. Have you passed your report to the credit department yet?

~NOoO oIk WwN -

Exercise 2. Change the sentences according to the model.
Model: A staff employee doesn't give orders.

A staff employee doesn't receive orders.

A staff employee neither gives, nor receives orders.

1. He isn't a Comptroller. He isn't a sales manager.

2. The head of the credit department doesn't advise the President. The
head of the credit department doesn't report to comptroller.

3. He doesn't want to hold a position of vice-president of marketing.
He doesn't want to hold a position of general manager.

4. A credit department doesn't have direct authority over a line
department. A personnel department doesn't have direct authority over a
line department.

5. I don't want to talk with the Boss. | don't want to talk with the
Controller.

6. She doesn't like to give orders. She doesn't like to receive orders.

7. Jacky doesn't want to attend annual meeting of shareholders. Susan
doesn't want to attend annual meeting of shareholders too.

Exercise 3. Answer the questions.

1. What is your relationship with your immediate superior?

2. What position in your company do you want to hold?

3. Do you want to be a sales-manager or a vice president of marketing?
Give your reasons.
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4. Over what positions do you have direct authority in your company?

5. What do you like more: to give orders or to receive orders?

6. Do you want to work in a staff department or in a line department?
Give your reasons.

Exercise 4. Have a look «it the organizational chart of the company.

| Development
Manager
Researchand
President
Marketing
Research
Manager
Chief of the
Credit ] Product
Departament Executive Researth
Vice-Presedent Manager
Sales Manager Production
Comptroller
Manager

What line and staff positions can you discern? Speak about the
organizational structure of this enterprise.

Exercise 5. Translate into English.

1. Mou B3aMMOOTHOLIEHUS ¢ HAYAJIbBHUKOM OYE€Hb XOPOIIIHE.

2. Moii apyr 3aHUMAaET AOJHKHOCTD I1aBHOTO (PMHAHCHUCTA.

3. S He 3HaKOM C OpraHU3allMOHHOM CTPYKTYpOW HAIIETo
MPEANPUATHS.

4. OH 60Jbl1Ie JTFOOUT OT/IaBaTh IPUKA3aHUS, YEM HOTy4YaTh UX.

5. 51 mpeanounTaro paboTaTh B IMHEHHOM OT/IETIE.

6. llITabHble OTAEIBI HE CBA3aHbI C KOHEYHBIM MTPOAYKTOM.

7. CTpyKTypa Halero npeanpuaThs CII0XKHA.

8. 51 6onbie MOAX0XKY K ITAOHOM TOJKHOCTH, YeM K JTUHEHHOM.

9. Moi1 HenocpeACTBEHHbII HAYaJIbHUK OYEHb TyHKTYaJICH.

10. B cdepy Moero HemocpeaCTBEHHOTO MOJYMHEHHUS BXOIAT TPH
PYKOBOJMTEIIS TPYIIIIL.

11.I'naBHbIN (PUHAHCUCT UMEET OUYEHB OOJIBIIYIO OTBETCTBEHHOCTb.

12. 51 yBOMIO MOEro HEMOCPEICTBEHHOTO MO JYMHEHHOT0. OH JICHUB.
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Grammar Exercises

Exercise 1. Transfer the sentences from Active into Passive.
Model: The manager examines organizational structure of the firm.
Organizational structure of the firmis examined by the manager.
1.Vice-president gives orders to his employees.
2. | receive orders from the sales-manager.
3. My friend holds a position of general manager.
4. Personnel office receives resumes from prospective candidates.
5. Staff departments do different services to line departments.
6. He takes (he orders and fulfils the task very quickly usually.

Model: My friend is examining the organizational chart. The
organizational chart is being examined by my friend.
1. I am sending my annual report to my immediate superior.
2. The foreman is firing his immediate subordinate.
3. Comptroller is giving the orders to his employees.
4. We are changing the organizational structure of our company.
5. The board of directors is enlarging the staff, of the company.

Model: | have invested my money in real estate.My money has been
invested in real estate.
1. We have considered advantages and disadvantages of partnership.
2. | have bought the shares of IBM company.
3. This business has involved big financial resources.
4. We have elected the board of directors.
5. The board of directors have chosen the company officers.
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LESSON 6

ACCOUNTING

Text

Accounting shows a financial picture of the firm. An accounting
department records and measures the activity of a business. It reports on
the effects of the transactions on the firms financial condition.
Accounting records give a very important data. It is used by management,
stockholders, creditors, independent analysis, banks and government.

Most businesses prepare regularly the two types of records. That is the
income statement and balance sheet. These statements show how money
was received and spent by the company.

One major tool for the analysis of accounting records is rallo analysis.
A ratio analysis is the vetionship of two figures. In finance we operate
with three main categories of ratios One ratio deals with profitability, for
example, the Return on Investment Ratio. It is used as a measure of a
firms operating efficiency.

The second set of ratios deals with assets and liabilities. It helps a
company to evaluate its current financial position. The third set of ratios
deals with the overall financial structure of the company. It analyses the
value of the ownership of the firm.

Active Vocabulary

accounting OyXraJITepCKHUil y4yeT

record JIOKYMEHT , 3aITHCh, TIPOTOKOJT

to record 3aIUCBIBATh, PETUCTPUPOBATH

to measure U3MEPATH

transaction clielka, 0aHKOBCKas
orepanus

firm's financial condition  ¢uHaHCOBOE MOJI0XKEHNUE (PUPMBI

to provide data o0ecIieunBaTh JaHHBIMU

creditor KPEIUTOP

independent HE3aBHCHUMBIH

income statement OTYET O 10X0Jax

balance sheet 0aJaHCOBBIH OTYET

to receive MOJIy4aTh

to spend TPATUTh

ratio analysis aHamu3 K03 PHUIUeHTOB

profitability PUOBLTHPHOCTD

Return on Investment Ratio ko3¢ ¢uineHT Bo3BpallieHUs] HHBECTHIIHMA
efficiency 3¢ (HEeKTHBHOCTD, IPOU3BOIUTEIHHOCTh
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to evaluate OLIEHUBATH
value LIEHHOCTH, CTOUMOCTH
ownership COOCTBEHHOCTH

overall financial structure  moxHast puHAHCOBas CTPYKTYypa

Comprehension Questions

1. What is the purpose of accounting?

2. Who uses the data provided by accounting firms?

3. What are the two types of records which most businesses prepare?

4. What can you know analyzing the income statement and balance
sheet of a company?

5. What is the purpose of the ratio analysis?

6. What categories of ratios in finance do you know?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.
1. An accounting helps ... the activity |

of a business |1 to profit

2. Do you know the effect of your last.. |

on financial condition of the firm? |2 profit

3. Accounting records provide ... for |

stock-holders, independent analysts. |3 efficiency

4. The second type of ratio helps the |

company its current financial position. |4 ownership

5. .L is one' the two main records which |

most of the businesses prepare regularly. |5 to evaluate

6. The....of the company includes real |

estate in California |6 transaction

7. 1 am sure of the ... of this transaction. |7 data

8. Our company's current... is very high. |8 income

9. They ... from the association with that |

corporation. |9 to measure
Dialogue

(Peter and Karen work in a large company. They are having dinner in

the company cafe).

Peter Hi, Karen. Glad to meet you. You looked very busy this
morning. There were so many statements on your table.

Karen Oh, Peter. This is the end of the year. The accounting
department is very busy;

Peter | know. We are all very busy, totaling accounts.

But I've already turned in she report on my department. Karen Good.
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Peter So, how's business.

Karen | don't know everything. I am busy with some records and
statements. | don't have the whole picture. But I think the company
is doing very well.

Peter | am sure of it. We have to keep our creditors and investors
happy.

Karen Well, the balance shed and profit and loss statement are ready. It
is the end of the fiscal year. So everybody can check out the assets
and liabilities, net worth and profit position of the company in the
financial statements.

Peter Do you work with the pay checks.

Karen Why are you asking?

Peter | thought you could explain me the big difference between my
gross pay and my net take-home pay.

Karen The explanation takes only one word-taxes. Actually the salaries
are done through the computer.

Peter  Really? Karen Sure. We can't handle any volume in a large
company without computers.

Peter  You are right. Thank you for very interesting information.

Karen Oh, its my pleasure. Let' s go to get some dessert.

Active Vocabulary

accounting department OyXrajaTepCKuid OTIeN

to total accounts CYMMHPOBATH CYE€Ta

to turn in the report cl1aTh OTYET

creditor KpEIUTOP

investor UHBECTUTOP

profit and loss statement OTYET IO MPUOBLTU ¥ YOBITKAM

assets and liabilities aKTHB U TTaCCHB

net worth a) CTOMMOCTh UWMYIIECTBA 32  BBIUCTOM
0043aTENbCTB

6) cOOCTBEHHBIN KanmuTall MPEANPUATUS

a financial statement (MHAHCOBBIN OTYET &

pay check IIATEKHBIN YeK

gross BaJIOBBIN, OPYTTO

gross pay miaTa ¢ BolYeTaMu

net YHUCTBINA, HETTO

net pay miaTa Oe3 BEIUCTOB

tax HaJjor

salary 3apriaTa

fiscal year (ukcanbubii (010KETHBIN) MO,
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Vocabulary Exercises

Exercise 1. Have a look at the structure.

Can you turn in the report in time?

No, | cant turn in the report but | could when | worked in the other
department.

1. Can they check the assets and liabilities?

2. Can you keep the investors and creditor;, nappy?

3. Can you explain the difference between gross pay and net take-home
pay?

4. Can he compute the taxes?

5. Can we prepare profit and loss statement?

6. Can the company pay the salaries in time?

7. Can | operate the computer?

Exercise 2. Imagine that you work as an accountant in a big
enterprise. Answer the following questions.

1. Do you total the accounts at the end of the fiscal year?

2. What are your usual activities at the end of the fiscal year?

3. When do you prepare a financial statement?

4. Why should you have more assets than liabilities?

5. Does the accounting department work on taxes?

6. What is the difference between your gross salary and net salary?

7. Is the difference between gross salary and net salary big in this
country? What does this difference depend on?

Exercise 3. Make up the dialogue about accounting:

a) between an experienced accountant and a university graduate who
has just begun to work as an accountant;

b) you are an employer and you want to hire an accountant, find out if
he(she) is experienced enough in accounting.

Exercise 4. Translate from Russian into English.

1. ByxranTepckuii y4deT MpeACTaBIseT NaHHBIC IJS KPEIUTOPOB U
BKJIQAUMKOB. 2. OHH TOTOBSIT OTYET O J0XOJaX M OATaHCOBBIA OTUET B
KOHIle (¢uHAHCOBOTO ToAa. 3. Mpbl ompeaenseM 3¢ GHEeKTUBHOCTh
MPOU3BOJICTBA C MOMOIIbIO aHanu3a kodpduurentos. 4. HenBuxumocTtsb
ABJISIETCST COOCTBEHHOCTBIO KOpmopainuid. 5. MbI mpoBepuM aKkTHUB U
MAcCUB U ONpPEEINM CTOMMOCTh UMYIIECTBA 3@ BBIYETOM 00S3aTEIbCTB.
6. Msl mmatum OGonbinue Hamoru. /. CKOJIBKO ThI TMOJy4aenib 0e3
BBIYETOB?
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Grammar Exercises

Exercise 1. Make the sentences negative.
Model: 1 worked as an accountant in a big corporation.

| didn't work as an accountant in a big corporation.

1. An accounting department reported on the effects of the
transactions.

2. They studied carefully income statement and balance sheet.

3. We used ratio analysis to determine the firms operating efficiency.

4. The accountants checked the assets and liabilities.

5. The accounting department provided data for the management.

Exercise 2. Put up for questions of different types to each sentence
(general, special, disjunctive, alternative).
Model: The accounting department regularly prepared the income
statement and balance sheet.

1. Did the accounting department regularly prepare the income
statement and balance sheet?

2. What did the accounting department regularly prepare?

3. The accounting department regularly prepared the income statement
and balance sheet, didn't it?

4. Did the accounting department prepare the income statement or a
financial statement?
1. The board of directors checked out assets liabilities and net worth.
2. He worked as a Corn pi roller of I he company for two y ears.
3. The applicants sent their resumes and letters of interest.
4. She used to do books in a big company.
5. Some governmental corporations issued stock certificate.
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LESSON 7

CORPORATE FINANCE

Text

Corporations need financing for the purchase of assets and the payment
of expenses. The corporations can issue-shares in exchange for money
property. Sometimes it is called as equity funding. The holders of the
shares form the- ownership of the company. Each snare is represented by
a stock certificate, which is negotiable. It means mat one can buy and sell
it. The value of a snare is determined by the net assets divided by the total
number of shares outstanding. The value of the share also depends on the
success of the company. The greater the success, the more value the
shares have.

A corporation can also get capital by borrowing. It is called debt
funding. If a corporation borrows money, they give notes or bonds. They
are also negotiable. But the interest has the be paid out whether business
Is profitable or not.

When running the corporation, management must consider both the
outflow and inflow of capital. The outflow is formed by the purchase of
inventory and supplies, payment of salaries. The inflow is formed by the
sale of goods and services. In the long run the inflow must be greater than
the outflow. It results in a profit. In addition, a company must deduct its
costs, expenses, losses on bad debts, interest on borrowed capital and
other items. It helps to determine if the financial management has been
profitable. The amount of risk involved is also an important factor. It
determines the fund raising and it shows if a particular corporation is a
good investment.

Active Vocabulary

purchase - MOKYTIKA, KyIUIsI, TPUOOpETeHNE
payment of expenses - OTIJIaTa PAcXOJIOB
properly - COOCTBEHHOCTb, UMYIIIECTBO
equity funding - aKIMOHEPHBIH (10J1€BO#) crloc00 00pa3oBaHMsI
JEHEKHOTO (POHIa IPEATPUSITHS
debt funding oOpa3oBaHHe JICHE)KHOTO donma
PEAIPUSTHS

C MOMOIIIbIO 3aliMa
holders of the shares - JepIKATEIN aKIUit
stock certificate - CepTU(UKAT aKInH
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negotiable - 00OPOTHBIH, MOTYITHHA OBITH
MepeyCTYIICHHBIM,
KYIUICHHBIM, IPOJaHHBIM
net assets - CTOUMOCTb UMYIIIECTBA 32
BBIYETOM 00SI3aTEIIHCTB
bond - JIOJITOBOE 0013aTENBCTBO, 00U Al
note - 3]1. IOJITOBAsI pacIKCKa
interest - 1107151, GUKCUPOBAHHBIN TIPOLICHT
to pay out - BBIIJIAYMBATH
to run a corporation - PYKOBOJIUTH KOPIIOpALIUEHN
inflow - nputok ( 31. AeHer)
outflow - yreuka ( 371. JCHET)
inventory - MaTepUaIIbHO- MIPOU3BOJCTBEHHBIC
3amacsbl,
WHBEHTaph
supplies - pecypch
debt - JIOJIT
goods - TOBApPBI

Comprehension Questions

1. Why do all corporations need financing?

2. What dues equity funding mean?

3. What does debt funding mean?

4. How is the value of a share determined?

5. What activities produce an inflow and outflow of capital?

6.What can happen if an enterprise has a greater outflow of capital than
an inflow?

7. Why is the risk involved an important factor in determining fund
raising?

Vocabulary Practice
Choose the necessary word and put it in the sentence.
1. ... funding is a financing formed by |

borrowing. | lequity
2. They have borrowed much money and |
they have to pay a big .... | 2 negotiable

3. Financing by shares is called... funding.| 3 interest
4. That is a very profitable deal, for that |

purpose we need extra .... | 4 inventory
5. You can sell your shares and .... | 5 funding
They are... | 6 inflow

6. The current assets of a company |
usually include cash and ... | 7 bond
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7. As a result of this deal we'll have |

greater ... than outflow. | 8 debt
Dialogue

Mary It's so me," to see you, Frank. Sorry, 1 couldn't come to your
office today.

Frank Never mind. Have a seat. Let' s start by having some coffee.
Later.

Mary So Frank. | guess it might be right time for me to invest in
that computer company. As my stockbroker, what can you
suggest?

Frank | am sure they are doing extremely well and they would
welcome your investment.

Mary But why do they need my investment if they are doing so
well?

Frank O.K. I think I should explain you a little about a corporate
finance.

Mary Go ahead. If it concerns my money | am always interested.

Frank If a corporate enterprise wants to expand it needs financing.

Mary You are right.

Frank So there are two basic types of financing: equity and debt.

Mary What's the difference between them?

Frank If the money is supplied by the owners of a business it is

called equity funding. And the use of money supplied by loans is
called debt funding.

Mary So as investor, what am 1?

Frank Well, as an investor you become a partial owner of a
business and receive equity. You get 5Shares or certificates of
common stock which represent your portion of ownership.

Mary You did right buying the stock for me. By the way, are there
any documents which show the financial .state of the company?
Frank Oh yes. You’ve reminded me. I’ve brought a copy of the

company's Annual Report for you to look over. You .should read it
very carefully. And if you have something to ask do it, please.

Mary Thanks a lot, Frank. | will. Does this company pay dividends
on its stock?
Frank Yes. In fact, | studied their Annual Report and | can tell that

they have good management.Their business is doing very well, the
value of their stock has been rising. It can be an excellent long-
term investment, | am sure.

Mary But if 1 want to sell my shares very soon?
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Frank No problem. Undoubtedly you can make a profit on the sale.
But it seems to me you'll want to keep this company in your

portfolio.

Mary Thank you for your advice. You are wise as usual.

Frank Well, my advice now is to study the company's Annual
Report. You need several days for that. Then we'll meet and talk
again.

Active Vocabulary
a stockbroker - OMpIKEBBIN MaKJIep
if it concerns Seth €CJIM Peub UAET O YeM-JIN00
loan - 3aeM, ccyaa
partial owner - COBJIAZIENEI]
Annual Report - FOJIOBOM OTYET
to pay dividends - [UIATATH JTUBUIECHIbI
long-term investment - JOJITOCPOYHBIN BKJIA]T

to make a profit on the sale - mony4nTts TpUOBLTE TpH TIPOTAKE

Vocabulary Exercises

Exercise 1. Make up a sentence according to the model.

Model: How should the company pay the expenses? (borrow from the
government. The company should pay the expenses by
borrowing from the government.

1. How can we form an equity funding? /issue shares/.
2. How can a business sell more shares of stock? /offer a dividend/.
3. How should we know about the financial state of the company?

/look over the Annual Report/.

4. How should he invest his savings? /buy common stock/.

5. How should they make people buy their bonds? /increase the
interest/.

6. How can this company make a profit? /raise investment capital/.

Exercise 2. Notice the sentence from the dialogue. You need several
days for that. Use this structure to respond the following sentences.
Model: It takes a month to sell the bonds. You need a month to

sell the bonds.

1. It will take a half of the year to pay off the debts.

2. It takes her several days to count up net assets.

3. It won't take the company much time to repay the loan.

4. It will take him the rest of his life to learn how to run the
corporation.

5. It takes them two days to sell the goods.

6. It will take them much time to decrease the outflow.



42

7. It will take him a month to raise the capital.

Exercise 3. Answer the questions.

1. What kind of funding is preferable: equity or debt?

2. What shares of what enterprises of your town would you buy?
Explain why.

3. Imagine that your business is going to gel capital funds by
borrowing. What bond interest would

you charge? Explain why.

4. What should you do to produce more inflow of capital?

5. How can you calculate the net assets of your enterprise?

6. What traits of character does a stockbroker need?

Exercise 4. Translate from Russian into English.

1. Hame npennpusitue Hy>KIaeTcs B ACHSXKHBIX (POHMIAX IS TTOKYIKH
000py10BaHUSI.

2. 51 mpennouuTard aKUUMOHEPHBIM CHOCOO O0pa3oBaHUs JACHEKHOIO
dbonna npeanpustuu. OH NPUBJICKAET

0oJIblIEE KOJIMYECTBO KalUTAaNa.

3. Axuuu u oOJuranuMM MOryT OBITh MEpPEYyCTYIUICHBI, KYILJICHBI,
MPO/IaHbI.

4. S X04y KyIUTb JECATUIIPOLICHTHBIE OOTUTAIIIH.

5. MBI HaMepeHbI BBIIUIATUTH BCE JOJITH K Hadary (MHAHCOBOTO TO/a.

6. Thl MOTYYHUIIIH XOPOUTYIO MPUOBLTH MPU MPOJAKE ITUX TOBAPOB.

7. OH saBnsietcs copnaaenbiieM kommnanuu SONY.,

8. [lokymka akiuil ’TOM KOMITAHUH - XOPOILLIUW TOATOCPOYHBIN BKJIAJ.

9. Ecin pedb HAET O MOUX JAEHbrax, S H3y4dy TOJOBOM OTYET
KOMIIaHUHU.

Grammar Exercises

Exercise 1. Make the sentences negative.

Model: This bank was making loans to corporations during two months
last year. This bank wasn't making loans to corporations during
two months last year.

1. They were discussing the possibility of the purchase of inventory
from 5 till 6 p.m. yesterday.

2. He was running the corporation during two months.

3. During our last classes the. lecturer was speaking about equity
funding.

4. Our accountant was calculating assets liabilities and net worth two
days before yesterday.

5. They were electing the new Board of Directors for two hours at their
annual meeting.
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Exercise 2. Put up four questions of different types (general, special,
disjunctive, alternative) to each sentence.
Model: The company was doing extremely well when he was the
manager.
1. Was the company doing extremely well when he was the
manager?
2. When was the company doing extremely well?
3. The company was doing extremely well when he was the
manager, wasn't it?
4. Was the company doing well or badly when he was the manager
of the company?
1. I was examining the Annual Report when Mr. Stevenson called on
me.
2. She was making a profit on the sale of the goods till she could get
them.
3. He was holding a position of a stockbroker when I met him last year.
4. The shop was attracting many customers, when it was supplied by
famous companies.
5. They were investing money in this business for two years.



44

LESSON 8

BANKS AND BUSINESS

Text

Banks are different in different countries. Let' s speak about the
banks in the United-Slates of America. Their commercial banks are
classified into two main groups. First, there are national banks. They are
charted and supervised by the Federal Government. Secondly, there are
slate banks. They are charted and supervised by the stale in which they
are operated. All commercial banks can make loans to borrowers

Major commercial banks in such cities as Tokyo, Paris, Rio
cooperate with each other. In this way they finance imports and exports
between countries.

An importer buys merchandise from another country using the
currency of that country. For that purpose he buys this currency from the
foreign exchange department of his bank. And in the same way if an
exporter receives foreign money from sales to other countries, he sells
this currency to his bank. By this method the currency of any country can
usually be exchanged.

Active Vocabulary

commercial bank - KOMMEpUeCKUii OaHK

national bank - HaI[MOHAJIbHBINA OaHK

to charter - yUpEkKAaTh, CO3ABATh

to supervise - 3aBeJI0BaTh, KOHTPOJIHUPOBAThH
stale bank - rOCyJIapCTBEHHBIN OaHK
merchandise - TOBApPBI

currency - BaJIIOTA, ACHbI'U

foreign exchange department- OTJIe)T 0OMEHA BaJFOTHI
to exchange currency - 0OMEHHBATh BATIOTY

Comprehension Questions

1. What do all commercial banks do?

2. What kinds of commercial banks in the USA do you know? What
are they called?

3. Who supervises the operations of national bank?

4. What kind of currency does an importer generally use when he buys
goods from another country?

5. What do you know about the "intern" "ional exchange"?

6. What is the currency of this country called?
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7. What is the exchange rate between your currency and the currency
of the USA and Germany? How can you
find it out if you don't know it?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.
1. Federal government..... and ..... all | 1 merchandise
national banks. | 2 currency
2. International cooperation between |
banks makes it possible ..... imports and |

exports. | 3 commercial

3. It is possible to convert American |

dollars to Swiss francs in ..... department. | 4 foreign exchange
4. The ..... of Germany is the mark. | 5 to finance

5. All..... banks make loans to borrowers. | 6 to supervise

6. If the importer buys ..... from another |
country he will pay for it in the currency |
of this country. | 7 to charter

Dialogue

( A banker's office in New York City, Mr. Smith, a Vice President, is
speaking to Bill Wilson).

SmithO.K. Bill. As a secretary you ought to know certain things about
banking.

Bill That's what 1 want. | hope to make my career in banking.

Smith And what bank services are you familiar with?

Bill Oh, let me see. | am familiar with checking and savings accounts,
safety deposit boxes, insurance and things like that.

Smithlt is something.

Bill But I don't have a clear idea of the services which banks offer to
business.

SmithO.K. Let's discuss it then. In f; . it is more directly concerned with
what passes over my desk.

Bill 1 think businesses come to the banks for loans.

SmithYou are right. Banks make loans to corporations, to organizations,
individuals and to small companies. For this service, we always
charge interest.

Bill But how can a bank decide whether a business should receive a
loan.

SmithFirst of all we request a financial statement. It shows what the
company has in inventory, accounts receivable and other assets
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and liabilities. Profit and loss statement shows the company's
income and expenses.

Bill  In other words you look over the financial situation of a business.

Smith Exactly. If the company is eligible for a loan, it may choose a long-
term loan or a short-term loan.

Bill | see. And how much interest does the bank charge on these loans?

Smithlt can be different. We have so-called prime-rate, that is the lowest
interest rate available at the particular time. Only preferred
customers can have it.

Bill 'Who decides on prime-rate then?

SmithMajor lending banks do.

Bill Oh, I must know that. And very often | hear the term "a line of
credit". I have a gigue idea what it is.

Smith A line of credit is the maximum amount of money that a company
can borrow from a bank. This top amount of customer's credit is
based on the profits and earnings of a business.

Bill Well. Then it is very important to have a good line of credit, isn't
it?

SmithSure. A bank also issues letters of credit. Such letter says that its
holder can borrow up a certain sum of money. Or a bank can also
issue a letter of credit for a person who goes to the other country
where another bank is involved. Then there is the credit reference
letter which recommends a company to its suppliers, and well -I
could go on all morning.

Bill Thank you. It's very useful information.

Smith O.K. We can pass on to a more complicated subject. That is tax

service.

Active Vocabulary

banking OaHKOBCKOE JIEJI0

to make a career in Seth. clienaTh Kapbepy B 4YeM-JTH00

bank services OaHKOBCKHUE YCIIyTH

checking account YCKOBBIH CUET

savings account cOeperaTebHbId CUET C YCTaHOBJIEHHBIM

MPOIICHTOM

safety deposit box ceiid I TETMO3UTOB, TPEIOCTABIIIEMBbIH
YaCTHBIM JIMIIAM B OaHKe

insurance CTpaxOBaHHE

to make a loan to sib. 7laBaTh 3aeM KOMY-JIH00

to be eligible for a loan TIOIX O JISTITHIA ISt 3aiima (T.c.
pHU3HABAEMBIN TUTATEKECTIOCOOHBIM)

long-term loan JOJTOCPOYHBIN 3aeM

short-term loan KPaTKOCPOYHBIH 3aeM
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prime-rate HAavMEHBIINKA  OPOLEHT CO  CCY/BbI,
YCTAHOBJICHHBIN B OIPEIEICHHOE BPEMS
u B ompeneireaHom Mecte preferred
CUStOMEr mpUBWIIETUPOBAHHBIN KIIMEHT

to be available HaJIMYHBIH, UMEIOIIUIHCS B
pacIopsHKCHUH

line of credit KPEIAUTHBIN JTUMUT

to borrow 3aHAMAaThb

letter of credit KPEAUTHOE MHCHMO, aKKPEIUTHB

credit reference letter PEKOMEH/IaTEIbHOE KpPEAUTHOE
IIMCHMO

Vocabulary Exercises

Exercise 1. Change the sentences according to the model.
Model: We use the safety deposit boxes (sometimes). We

sometimes use the safety deposit boxes.

1. All the banks provide credit services (usually).

2. Banks give investment advice (sometimes).

3. Banks charge interest (always).

4. You can borrow money quickly (rarely).

5. Businesses want to borrow money (frequently).

6. The amount of interest depends on the prime-rate

(generally).

7. Companies need a line of credit (seldom).

8. A line of credit is available (occasionally).

Exercise 2. Change the sentences from active into passive according
to the model.
Mode I: They use the safety deposit boxes very often.
Safely deposit boxes are used very often by them.

1. Federal government supervises and charters national banks.

2. This bank is asking ten percent interest.

3. The bank requests a financial statement of the company.

4. Their company takes a long-term loan from the Federal Bank.

5. The (.executive shows the company's expenses.

6. The manager is instructing the secretary.

Exercise 3. Answer the questions.

1. Is there a difference between banking systems in the USSR and
western countries? What is the difference?

2. What bank services are you familiar with?

3. Do the banks in this country have safety deposit boxes?

4. Whom do the banks make loans to in this country?
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5. What kind of loan would you prefer, long-term loan or short-term
loan?

6. What prime-rates are available in this country?

7. What does the line of credit of the enterprise depend on?

8. What is a credit letter written for?

9. What can one do with credit reference letter?

Exercise 4.

1. Speak about banking system in the USSR.

2. Make up a dialogue between a between and a customer, who wants
to take a long-term ( short-term) loan.

Exercise 5. Translate into English.

1. l'ocynapcTBO yupexaaeT KoMMepUYecKUue OaHKH.

2. Ecimm Tl XO4Yellb KyNUTh TOBApPBlI 3a TPaHULIEW, Tbl JOJDKEH
MTOMEHSATH JEHBI'M B OTJEJI€ OOMEHA BaJlOThI.

3. 51 6B1 XOTEN cenaTh Kapbepy B OAHKOBCKOM JIEJI€.

4. Bce 0aHKM yCTaHABIMBAIOT MPOIEHTHI HA CCYY.

5. Ham OaHk HaMepeH MpeAoCTaBUTh KPATKOCPOUHYIO CCYAY 3TOMY
MPEANPUATHUIO.

6. HauMeHbIIMI TPOLEHT C€O CCyAbl NPEAOCTABISAETCA MPH-
BUJIETMPOBAHHBIM KIIMEHTaM.

/. BbaHkuM MOTryT BBINIYCKaTh AKKPEOUTHBBI M PEKOMEHAATEIbHBIC
KpEIUTHBIE NTHChMA.

8. 51 HaMepeH 3aHATh KPYIHYIO CyMMY JICHET.

9. bank cuuTaer, yTO 3TO MPEANPUSATHE IUIATEKECHIOCOOHO U €My
MO>KHO IIPEIOCTABUTH 3a€M.

Grammar Exercises

Exercise 1. Make the sentences negative.
Model: This commercial bank had already stopped to exist when the war
started.
This commercial bank hadn't slopped to exist yet when the war started.
1. He had already changed currency when ” rang him up yesterday.
2. They had already chartered the con'- ;commercial bank when 1
organized my private cafe.
3. He had looked over the financial statement by five o'clock yesterday.
4. My brother had made a career in banking when he was 26.
5. He had put all his money on his savings account before the money
reform was introduced.
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Exercise 2. Put up four questions of different types ( general , special
disjunctive, alternative) to each sentence.
Model: They had written a credit reference letter before he left abroad.

1. Had they written a credit reference letter before he left abroad?

2. What had they written before he left abroad?

3. They had written a credit reference letter before he left abroad,
hadn't they?

4. Had they written a credit reference letter or a credit letter before he
left abroad?

1. He had been a preferred customer for this bank till his business was
successful.

2. My parents has settled everything connected with insurance before
they retired on pension.

3. He had borrowed the money before | managed to find him.

4. The lawyer had given me investment advice before 1 asked him
about it.

5. He had arrived to the conclusion to take a long-term loan when | met
him yesterday.
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LESSON 9

PRODUCT DFVELOPMENT and PLANNING

Text

The number of new products coming into the market of western
countries every year is overwhelming. The major part of these products is
not new, but adaptations. It means that these products are not new, they
are existing items to which a modification has been made. Only few
products are really original or innovations. -For instance a clock-
television is an adaptation, but TV-set itself, the refrigerator - each was an
innovation.. A great number of 'innovations and adaptations are designed,
produced and marketed by small businesses. Very often a new product is
formed on the basis of the new business. Sometimes there is a patent to
make the business more successful. But it happens very often that market
research hasn't been done carefully.

Even in case larger scale producers do more research and testing there
IS no sure success. A promising new product may be also robbed of
success by unreasonable prices, inadequate promotion and poor selling
methods. Generally less than one fifth of all new products turn out to be
profitable.

Active Vocabulary

product development pa3BUTHE MTPOU3BOICTBA

adaptation uro 00 TiepeieNlaHHOE, TPUCITOCOOJICHHOE

modification MOaU(UKALINS, BUTOU3MEHEHUE

innovation HOBOBBE/ICHUE, HOBIIIECTBO

patent ITATCHT

large scale producer KPYITHBIN POU3BOUTEh

promising product NIEPCIIEKTUBHBIN TIPOTYKT

unreasonable price Hepa3yMHas IieHa

inadequate HEJOCTATOYHBIA, HE COOTBETCTBYIOIIMM
TpeOOBaHUIM

Comprehension Questions

1. How can you explain the term adaptation?

2. What is an innovation?

3. Give your own examples of innovations and adaptations.

4. Why are many innovations and adaptations manufactured and
marketed by small businesses?

5. Why is it so important to obtain a patent?

6. Why does the failure of a new product take place?



51
Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.

1. Though market research tries to predict, |adaptation

the trends, there is no sure ... |

2. This product isn't original, it is an... |2 innovation

3. ... office receives applications from |

many young inventors. |3 inadequate

4. If the price is..., the product won't be |

sold out. |4 patent

5. A clock-television is an adaptation but |

the television itself is an ... |5 failure

6. If a sure ... is stopped, money and time |

can be saved. |6 success

7. They failed because of... promotion |

campaign. |7 unreasonable
Dialogue

( Dick and Jack are having lunch. Dick is Vice President in charge of
Product Development. And Jack is Vice President in charge of the Legal

Department).

Dick How are the things?

Jack Great. We are busy with a new line of clock-television.

Dick Sounds interesting. Are you going to apply for a patent soon?
Jack Yes, we arc. We are preparing the necessary paper now.
Dick And what did the Market Research say by the way

Jack They think. there is fair market for the product at the moment but it

will take a few years to catch on
Dick | see. We'll have to turn a good promotional campaign.
Jock Without doubt.

Dick Well, it will be our advantage to have the patent on it is well. You

have decided on the size, haven't you?

Jack We'll start with a small screen model. It will have wake-up button
and go-to-sleep button with time Market Research says that the

automatic go-to-sleep button may be the bigger selling point.

Dick Yes. The idea of a set that turns itself off is great To tell you the
truth I'm always falling asleep in the middle of the show. Now it

can be done.

Jack  Well. In future we'll probably expand the line to inolude different

size screens and colour.
Dick That's good.
Jack | think we are close to a big success.
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Dick  That is why we must be very careful. Before we begin to market
television we must fulfil the mos. complete testing.

Jack You are right.

Dick  What about the pricing? Has it been worked out?

Jack  Not completely. Market Research Department says we can't have
too high price on this kind of item.

Dick It's evident we must be very careful. Maybe this time consumers
will really surprise us.

Jack  Let's hope for the best.

Active Vocabulary

10 apply for a patent 10JIaTh 3asBJICHUC HA MTATCHT

fair market (311.)0J1arOIIPHUSITHBIC PHIHOYHBIC YCIOBHS
to catch on CTaTh MOJHBIM

to be a big selling point OBITh IPUTATATEILHBIM TSI IIOKyTIATENIeH
to fulfil the testing 3aBEpIINTH UCCIICTOBAHNE

to market po/IaBaTh

Vocabulary Practice

Exercise 1. Change the sentences according to the model.
Model: We must fulfil complete testing.
Complete testing must be fulfilled.
1. They must expand the line.
2. 'You could apply for a patent.
3. They should work out the details. 4.1 must develop a new trend.
5. We should design a line of clock-television.
6. You should start market research.

Exercise 2. Answer the questions.

1. Why is it so important for a producer to apply for a patent?

2. How much time does it usually take for a new product to catch on?

3. What is a big selling point of the items which you produce?

4. In what way can a consumer surprise the producer?

5. Would you like to produce something original or an adaptation?
Explain why.

6. What are the conditions of successful product development?

7. What products are the market conditions fair for in this country?

Exercise 3. Translate into English.
1. DTOT MpOIYKT - MOU(DUKALIUS CTAPOTO.
2. Menkue mTpPOU3BOAUTENN BBIIYCKAIOT OOJBIIOE KOJIUYECTBO

TOBapOB.
3. Bam HeoOXoIMMO MOMYy4YWTh MATEHT HA TMPOU3BOJCTBO JAHHOTO
TOBapa.
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4. TmarenpHO€ HCCIENOBAaHUE pPBIHKA HEOOXOJUMO, YTOOBI
rapaHTHPOBATh yCIHEX.

5. IlotpeOyercs mATh JIET Ha TO, YTOOBI Ball NPOAYKT 3aBOEBAJ
MIpU3HAHUE.

6. Ortkiroyaroniee YCTpOMCTBO € TallMEpPOM - HMMEHHO TO, 4YTO
MIPUBJICYET MOTPEOUTEIIS.

7. Hamo 3aBeplIUTh BCE HCCIENOBAaHUS, IMPEXKIE 4YEM Mbl HAYHEM
poAaBaTh HAII MPOAYKT.

8. Ham He00X01MMO pacIIupUTh JTUHUIO.

Exercise 4. Speak about product development of your business.
Ask your collogue how he would plan product development.

Grammar Exercises

Exercise 1. Make the sentences negative.
Model: 1 will have the drawings prepared very soon. 1 won't

have the drawings prepared very soon.

1. It will take much time to catch on.

2. | am sure this thing will be the biggest selling point.

3. They will run a good advertising company.

4. They will make a new modification of electronic watch.

5. This price will be inadequate.

Exercise 2. Put four- questions of different types to each sentence
(genial, special, alternative, disjunctive).
Model: They will influence the consumer to buy their automobiles.
1 .Will they' influence the consumer to buy their automobiles?
2. Who will influence the consumer to buy their automobiles?
3. They will influence the consumer to buy their automobiles,
won't they?
4. Will they influence the consumer to buy their automobiles or
other goods?
1. Their products will be available in every shop.
2. The company will start their promotion campaign ve .soon.
3. Our bank will make a loan to this corporation.
4. They will need a lawyer to form their business.
5. I will consult my partner.
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LESSON 10

MARKETING

Text

Marketing includes all the business activities connected with the
movement of goods and services from producers to consumers.
Sometimes it is called distribution. On the one hand, marketing is made
up of such activities as transporting, storing and selling goods and, on the
other hand, a series of decisions you make during the process of moving
goods from producer to user. Marketing operations include product
planning, buying, storage, pricing, promotion, selling, credit, traffic and
marketing research.

The ability to recognize early trends is very important. Producers must
know why, where, for want purpose the consumers buy. Market research
helps the producer to predict what the people will want. And through
advertising he attempts to influence the customer to buy. Marketing
operations are very expensive. They take up more than half of the
consumer's dollar. The trend in the USA has been to high mass
consumption. The construction of good shopping center has made goods
available to consumers. It provided a wide range of merchandise and
plenty of parking facilities.

Active Vocabulary

Producer POM3BOIUTEITH

Consumer noTpeduTesb

User nOoTpeOUTENb

Distribution COBIT, pacrpe/eiieHIe

Marketing npojaxka, CObIT, MApKETHHT
Transporting TPAHCIIOPTUPOBKA

Storing CKJIaJIUPOBAHKE, XpPaHCHHUEC
Storage XpaHEeHue

product planning pa3paboTKa HOBBIX MMPOYKTOB
pricing KaJbKYJISAIAS [IeH

promotion coleiicTBMe B mpoAaxe (Kakoro-nubo ToBapa),
HarpuMep, ¢ TOMOIIBIO PEKJIAMbI

traffic TOPTOBJIS

marketing researchusyuenue priHka cObITa

trend TCHJICHIIUS, O0IIIee HAITPaBJICHUE

to predict Npe/CKa3bIBaTh

to influence BJIUSTH
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Comprehension Questions

1. What does marketing mean?

2. What activities does marketing consist of?

3. What do marketing operations include?

4. Why is it so important for the producer to predict to trends?
5. How was mass consumption possible in USA?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.
1. One of the aims of market |

research is to indicate new ... among people. |1.predict

2. Advertising must... the consumer |

and make him buy the goods produced. |2 influence

3. Often marketing is called .... |3 promote

4. In order to sell a new product, a |

producer has to consider how to ... it. |4 marketing

5. The goods of this company are not |

sold very well, they must think about... |5 trends

6. Sometimes it is difficult to influence |

... through advertising |6 distribution

7. If you what to produce something |

new, you should start with .... |7 market reseal

8. A producer wants to... the |

new trends and then tries to influence |8 product

them |planning

9.... includes product development |

and pricing among other things. |9 consumer |
Dialogue

Sally and Don work in the Marketing Department of a company, that
makes different meal products.)

Don Hey, Sally, look at these figures. The price of sugar is going up
10% during the next year. Sally  Oh, that's bad. That means
trouble for our jam line.

Don | think so too. Sugar is the main ingredient, you know. What's your
opinion?

Sally  Well, we are not the price leaders in the field and jam is a very
price sensitive item. According to our marketing research
information consumers aren't particularly brand loyal about jam.

Don | have a brilliant idea. You know, this could be a great marketing
opportunity for us.

Sally What do you mean?
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Don  Well, because of the price rise in sugar we know that the price of
jam will go up too. The increase will pass on the consumer, won't
it?

Sally Right.

Don  Imagine, we find the possibility of changing the ingredients in the
jam so that we wouldn't have to raise the price.

Sally  Then we wouldn't trouble about the price rise on sugar because
we'll be able to sell the jam at the same price. The idea is that we
could market less expensive jam. What a promotional campaign
we could have!

Don Sure. If we do it right we'll sell more and become the leader in

the market.
Sally  Now the first thing is to talk to Research and Development.
Don Right ant we'll see when they'll have some samples of new

formulars ready.

Sally What about marketing research?, | think we should schedule
some tests for responses to the R & D samples.

Don Well, there is a lot to do. | think we should also change
packaging. Now, Sally, that would be great.

Sally  Oh, Don, let's hope for the best. If we don't lose the chance, the
competitors products will stay on the supermarket shelves.

Don  Oh, it's time for lunch. Let's discuss our business in cafeteria.

Sally  Oh, sure, we've got a lot to discuss - distribution, advertising...

Active Vocabulary

to go up - pact ( 0 LeHe)

to raise the price - MOJHUMATh IICHY

price leader - MIPOU3BOIUTEIb, YCTAHABIMBAIOIINI CaMyI0 HU3KYIO
LIEHY Ha ONPEICIICHHBIN TOBAp

price sensitive item - TOBAp, YPOBEHb MPOJaX KOTOPOTO OYECHH OT
3aBHCHUM IIEHBI

to be brawl loyal - OTJaBaTh MPEIIOYTCHUE

promotional campaign - pekiaMHast KOMITaHHS

to market - NpO/1aBaTh

to schedule - pa3pabarbIBaTh IIaH

packaging - yITaKOBKa

competitor - KOHKYPEHT

Vocabulary Practice

Exercise 1. Choose Thc necessary word and put it in the sentence
1. If the price on this product..., |
nobody will buy it. |1 go up
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2. They should ... some tests and pass |
the results to RD |2 schedule
3. This company is the ... in this field, |
they can sell this product at the lowest |

price |3 packaging

4. Customers do care about the price |

on this product, it is a very .... |4 competitor

5. ... influences the desire of a |

customer to buy. |5 price leader

6. Our ... has become the price leaderin |6 price sensitive
selling computer programmers. litem

Exercise 2. Answer the questions.
1. Whels the price leader in your business?
2. How can you become a price leader? What should for this?
3. How should one start a promotional campaign?
4. Why is it dangerous to produce price sensitive good
5. Why is it important to have competitors in business
6. What should you do to leave your competitors behind
7. What knowledge must you have to be good at marketing

Exercise 3. Translate into English.

1. MapkeTuHr BkJItoyaeT B ceOsl IEHCTBUS, CBSI3aHHBIE C JBM)KEHHUEM
TOBapa OT MPOU3BOJUTENIS K TOTPEOUTEITIO.

2. MapkeTuHr BKJIIOYaeT B ce0s TPaHCIOPTUPOBKY, XpaHEHUE,
peKiaMy, KalbKyJISIUIO LEH, TPOJAXKY.

3. M3ydeHne pblHKa MOMOTraeT MpeJCKa3blBaTh OOIIME HaIlpaBiICHUS
crpoca.

4. Pexstama OKa3bIBa€T CUIILHOE BIUSHHE HE HA TTOKYIATEIS.

5. MBI HE MOXEM YCTaHABJIMBATH CAMYIO HU3KYIO LIEHY Ha 3TOT TOBAp.

6. MbI 1OJKHBI pa3padoTaTh MJIaH MPOU3BOACTBA HOBBIX IIPOJYKTOB.

7. COBIT 3TOr0 TOBapa OYEHb pearupyeT Ha U3MEHEHHUE LIEHBI.

Grammar Exercises

Exercise 1. Transform the sentences of real condition into the
sentences of unreal condition.

Model: If we promote this right, we will (we'll) gel more sales.
a) If we promoted this right, we would get more sales.
b) If we had promoted this right, we would have got more sales.
1. If we are careful we will leave behind our competitors.
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2. If we phone R.D., we will get the necessary information.

3. If we change the ingredients, we will be ready for the price rise.

4. If the price of jam goes up, the increase will be passed on the
consumer.

5. If they work hard, they won't lose any customers,

6. If we schedule the product development in time we will be ready for
the change of the demand.

7. If we don't lose the chance, the competitors products will stay on the
super-market shelves.

Exercise 2. Make transformations according to the model.
Model: Consumers wish prices would go down.
Consumers hope that prices will go down.
| wish I could work harder.
| hope | can work harder. 1. The head of the department wishes that
competition would lessen.
2. The Market Research Department wishes the test results would be
ready soon.
3. The Manager wishes that sales would improve.
4. We wish all the departments could fulfil their tasks.
5. Sally wishes that the Packaging Department could hurry up.
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LESSON 11

WHOLESALING

Text

Wholesaling is a part of the marketing system. It provides channels of
distribution which help to dring goods to the market. Generally indirect
channels are used to market manufactured consumer goods. It could be
from the manufacturer to the wholesaler, from the retailer to the
consumer or through more complicated channels. A direct channel moves
goods from the manufacturer or producer to the consumer.

Wholesaling is often a field of small business, but there is a growing
chain movement in the western countries. About a quarter of wholesaling
units account for one-third of total sales.

Two-third of the wholesaling middleman are merchant wholesalers
who take title to the goods they deal in. There arc also agent middlemen
who negotiate purchases or sales or both. They don't take title to the
goods they deal in. Sometimes they take possession though. These agents
don't earn salaries. They receive commissions. This is a percentage of the
value of the goods they sell.

Wholesalers simplify the process of distribution. For example, the
average supermarket storks 5.000 items in groceries alone, a retail
druggist can have more than 6.000 items. As ,a wholesaler handles a large
assortment of items from numerous manufacturers he reduces the
problem of both manufacturer and retailer. The store-keeper does not
have to deal directly with thousands of different people. He usually has a
well-stocked store and deals with only a few wholesalers.

Active Vocabulary

wholesaling - OIITOBAsI TOPTOBJIS

to provide channels obecrnieunBaTh CUCTEMOM (COBITA)

indirect channels HEenpsiMasi, OIOCPEIOBaHHAs CHCTEMa
(cObiTa)

complicated channels clIokHas cucrema (cObITa)

retailer PO3HUYHBIN TOPTOBEII

chain movement IBIDKEHUE K 00BEINHEHUTO

wholesale unit (311.) KOHTOPA IO ONTOBOM

toprosie total sales COBOKYITHAsI TIPOIaXKa

middleman TIOCPETHUK, KOMUCCHOHEP

merchant wholesaler OIITOB K CKYIIIIIUK

wholesaling middleman OTITOBBIN MOCPETHUK (CKYTIIITUK)

to take title to the goods nproOpeTaTh TOBAP KaK COOCTBEHHOCTH
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agent middleman MOCPEAHUK MEXIY HPOU3BOAUTENIEM H

MOKYTaTelIeM

to negotiate purchases BECTH TIEPETOBOPHI 110 TIOBOY

or sales KYTUTU WA TIPOJIAXKH

to earn salary 3apabaThIBaTh jKaJOBaHUE

to receive commissions MOJy4aTh KOMHUCCHOHHBIE (TIPOLEHT OT
IIPOJTAXKH )

grocery OakasieitHast TOproBJIs

to handle 1) ynpaBisiTh,

2) Toprosath (amep.)
assortment aCCOPTUMEHT

Comprehension Questions

1. What is the aim of the wholesaling?

2. How can you describe a direct channel of distribution?

3. What is an indirect channel of distribution?

4. What channel of distribution is preferable?

5. Is there any difference between a merchant wholesaler and an agent
middleman? What is this difference?

6. How does a wholesaler simplify the process of distribution?

7. What would a retailer have to do without wholesalers?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.
1. They use both direct and indirect... |

of distribution |1 wholesalers
2. Agent middlemen do not... to the |

goods they deal in |2 lake title

3. Usually wholesaling ... stands |

between the producer and the retailer. |3 retailer
4. A supermarket may ... thousands of |
commissions items |4 stock

5. Usually a wholesaler handles a large ... |

of items of numerous manufacturers |5 channels
6. Agent middlemen don't earn salaries, |

they... |6 assortment

7. A wholesaler doesn't deal with the |
customers, ... does. |7 to receive

8. ... simplify the problems of |
manufacturers |8 middleman
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Dialogue

John is explaining his new job to his wife, Susan. He is a sales trainee
for a company.

John It's a great job, you know. The salesmen are paid salaries instead
of being on commission.

Susan Why do you find it great? You can earn less money.

John  Well, it's a regular weekly salary. And besides we get reimbursed
for everything lunches and dinners even the football tickets, the
car, gasoline, tolls.

Susan That's really great.

John  And I'm going to get a raise in three months.

Susan  And what are you going to see

John  Foam rubber.

Susan What is it used for?

John It is used to make couches and beds, generally ideal with
furniture manufacturers.

Susan So you will travel much, won't you?

John  No. Delivery is a part of our wholesaling operation. Foam is sold
and delivered by the truckloads. It is rather bulky and it is
expensive to have it shipped a big distance. We are going to deal
with buyers who are in this region.

Susan  That's fine. | don't want you to travel too much. By the way |
want to know more about sales procedure.

John At first I go to see a buyer. We discuss what he n needs After that
| send him a written quote. If our prices suit him, he'll call us and
send an order.

Susan Do you take orders over the phone?

John Yes. The buyers are always in a hurry and a letter would take too
much time to come. If it's a verbal agreement we call it gentlemen's
agreement.

Susan And what happens after the verbal agreement?

John  We receive a written purchase order. It is called p.o.- and it has a
number that we use for all future correspondence on that order.
The office then retypes the order form and the p.o. and order form
are stapled together and filed.

Susan It sounds organized. Whom do you usually deal with in a
company?
John  Well, I'll deal with purchasing agents. But I could deal with any

administrator from the president on down, in some cases.

Susan Good. Soon you'll get your raise.

John Yes. Selling is usually a stepping stone to higher positions in
management.

Susan Don't worry, dear. If it doesn't work out, we still have my job.
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Active Vocabulary

sales trainee - CTa)kep IO TOPTOBIIE

to be on commission -  mOMy4aTh KOMHCCHOHHBIE C TIPOJIAXKH
to reimburse - BO3MEIATh, BOCIIOJIHITE

to get a raise - MOJTyYUTh MTOBBIIIICHUE

toil - MOIIJIMHA, [JIaTa 3a YCIyTU

quote - HA3HAYCHUEC [ICHBI

delivery - JIOCTaBKAa

gentlemen's agreement - PKEHTJIbMEHCKOE COTJIAIIICHHE
verbal agreement - YCTHOE COTJIAIIICHHE

purchase order (p.0.) -  3aka3 Ha HOKYIIKY

to deliver - JIOCTABJIISTH

to staple - (31.) IpOBEPSITH

to file - NO/IIINBATh, XPAHUTH

stepping stone - CPEJICTBO IS IOCTHIKEHUS 1ICITH

Vocabulary Practice

Exercise |. Change the sentences according to the model.
Model: When did they want to reimburse for our expenses? (I don't
remember).
| don't remember when they wanted to reimburse for our expenses.
. How will you get a raise? (They don' t care).
. When did they send you the purchase order? (I don't know).
. Who are the purchasing agents? (I can't recall).
. Why didn't they get verbal agreement? (I'll try to find out).
. Did they staple and file the p.o. ? (I don't know).
. How large is the sales region? (They don't care).
. How much is the toll? (It doesn't matter).
. When will she get commission? (She doesn't know).

coONO OIS WN B

Exercise 2. Make up the conditional sentences.
Model: consult the middleman / he - smart
If he were smart, he would consult the middleman.

1) be a wholesaling middleman / he - interested

2) work for themselves / men - independent

3) earn a good salary / he - happy

4) use direct channels / business - successful

5) have the secretary do it / she - there

6) handle it well / he -fail

7) order it next month / I - rich

Exercise 3. Answer the questions.
1. Would you like to be on commission?
2. What expenses do you get reimbursed for at your job?
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3. What factors do you need to get a raise?

4. Why isn't a verbal agreement always sufficient?

5. What would you prefer to be : a wholesaler or a retailer?

6. What is a stepping stone to higher positions in your business?

Exercise 4. Translate into English.

1. OnroBas TOProwiis - BAXKHBIN AJIEMEHT PHIHOYHOM CHCTEMBI.

2. ToBapel UAYT OT ONTOBOTO IMOCPEAHHKA K IMOTPEOUTENIO uepe3
PO3HUYHOTO TOPTOBILA.

3. Henpsimast cuctema cObITa 6oJiee NpeAnoYTUTEIbHA.

4. OnToBbl€ CKYNIIUKHU IPUOOPETAIOT TOBAP.

5. IlocpeTHUK MoIy4YaeT IPOLEHTHI OT IIPOJAXKH.

6. IlocpenHuk OOBIYHO BENET IMEPErOBOPHI MO MOBOJY KYIUIM WIIU
MIPOJIaXKHU.

7. B aTOM MarazuHe XOpOIIHNM aCCOPTUMEHT TOBAPOB.

8. MeHemkep 10 MapKETUHTY CKOPO IOJIYYUT ITOBBIIEHUE.

9. MBI BBIHYXJEHBI 1OPOTO IIJIATUTH 3a TOCTABKY.

73

10. Hama ¢pupma Bo3MeniaeT Ham pacxo/ibl 3a 00€Ibl U MPOE3]T

11. D10 OBUIO JKEHTIBMEHCKOE COTJIAllIEHHE.
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LESSON 12

RETAILING

Text

Retailing is selling goods and services to the ultimate consumer. Thus,
the retailer is the most expensive link in the chain of distribution. Being
middlemen, they make their profit by charging the customer 25 to 100 per
cent more than the price they paid for the item.

The retailers operate through stores, mail-order houses, vending
machine operators. There are different types of retail stores: department
stores, discount houses, cooperatives, single line retailers. The major part
(over 95 per cent) of retail establishments concentrate on a single line of
merchandise for example, food, hardware, etc. But nowadays there is a
trend for many single line stores to take on a greater variety of supplies.

The retailer performs many necessary functions. First, he may provide
a convenient location. Second, he often guarantees and services the
merchandise he sells. Third, the retailer helps to promote the product
through displays, advertising or sales people. Fourth, the retailer can
finance the customer by extending credit. Also the retailer stores the
goods in his outlet by having goods available.

Active Vocabulary

retailing - PO3HUYHAS MPOJaKa
ultimate consumer - KOHEUYHBIN TIOTPEOUTEh
link - 3BEHO, CBS3b

mail-order house - TIOCBLT TOPT

vending machine operator - omepaTop TOPTOBBIX aBTOMATHYECKUX
MaIluH (MPOAAOIIMX MEIKHE TOBAPhI: Ta3€Thl, CHT'APETHI U T.]1.)

discount house - MarasvH ¢ OTHOCUTEILHO HU3KUMH [[EHAMH Ha
TOBApPhI

cooperative - KOOTIEpaTHB

single line retailer - PO3HUYHBIN TOPTOBEIl, TPOJAFOIINIA KaKOM-
100 OJIUH TOBAP

to perform functions -  BBIIOJHATH YHKITUH

extending credit - JUTATEIbHBIA KPSIUT

outlet - PBIHOK COBITa, TOPrOBasi TOUYKA

discount - CKHUJIKa

Comprehension Questions

1. What is retailing?
2. What are four different types of retail stores?
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3. What are at least two types of retailing that do not include the use of
a store?

4. In what way does a retailer serve a customer?

5. In what way does a retailer serve a manufacturer?

6. Which per cent of the price of the good sold goes to the retailer?

7.What is the trend with a single line retailer now?

Vocabulary Practice

Exercise 1. Put the necessary word in the sentence.
1.... 1s one function a retailer may |

perform. |Lmail-order

2. You can buy”newspapers, cigarettes, |

cookies from a... |2 discount

3.... Is the most expensive link in the |3 vending-

chain between a producer and a consumer. |machine

4. The firm ... good quality of the |

product. |4 guarantees

5. She doesn't like to go shopping, she |

prefacers to do it by ... |5 retailer

6. The department store is having a sale |

and there is a 20 per cent...on all |6 extending

light dresses. |credit

7. Wholesaler is an important... between |

a producer and a consumer. |7 link
Dialogue

(Jean has just moved into a new house. Her neighbour, Liz, has come
over to welcome her.)

Jean | am very glad to see you here.

Liz  How do you like the new place?

Jean It's marvelous. | am sure we are going to love living here.

Liz Well, have a look, here it's a shopping guide for the
neighbourhood and a booklet of discount coupons. New neighbours
always receive them. There is one coupon for every store in the shopping
guide.

Jean Oh, thank you. It's come in time. | have a lot of shopping to do.

Liz | can imagine, having just moved in. Not far from here there's a
very good shopping center. You can also find a huge supermarket, a
drugstore, some department stores in the neighbourhood.

Jean  Great. Are there any small stores nearby?

Liz Oh, yes. The map is right here in the shopping guide. There is a
little drugstore a few blocks away, a little grocery store next to it, a little
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boutique, an ice cream parlor, a pizza place. You can find a plant store
not far from here too.

Jean  Are there any good discount houses nearby? We terribly need a
new toaster. Everybodyin my family likes toasts for breakfasts very
much. I'd like to buy it.

Liz Oh, sure. There is a good discount store in the shopping center.
If you like, I'll come with you.

Jean  Oh, you needn't. I don't want to trouble you.

Liz No trouble at all. I'd like to do some shopping too. If we go to
the discount center | can go to that little cheese shop. I don't want to
bother you.

Jean It's no bother at all. Make out your shopping list and I'll be
your guide. By the way, you can use your discount coupon for the toaster.

Liz .l am sure you'll buy a good one.

Jean  Well, it'll take some time to make a shopping list. I'll have to
buy a lot at the grocer's.

Liz This is a good idea. | should have gone shopping yesterday, so
I'll make up my list too. Jean By the way, I like your dress very much.
It's a perfect fit. Where did you buy it, if you don't mind my asking?

Liz Thank you for compliment. | got it at a very nice little
boutique. It's a bit expensive, but there are many interesting and original
things. If you are interested we can stop there.

Jean  I'mafraid I can't. | have to cook dinner.

Liz Oh, don't trouble yourself with the dinner. Look over the
coupons I've given you. You can go out to dinner at a discount store.

Active Vocabulary

shopping guide - CTIPaBOYHHK Mara3mHOB

discount coupon - TaJIOH, JIAIOLIUI MPaBo MPUOOPETCHUS TOBapa
1o 0oJiee HU3KOMU 1IEHE

store - MarasuH

department store - yHUBEpMar

supermarket - CyIepMapKeT

grocery - Oakanes

shopping center - TOPTOBBIN IIEHTP

Vocabulary Practice

Exercise 1. Change the sentences according to the model.
Model: My wife usually asks the children to do shopping. My wife
usually makes children do shopping.
1. He'll ask single line retailers to take part in the promotion campaign.



67

2. The chief usually asks his immediate subordinates to perform
different functions.

3. It's necessary to ask him to recognize his wholesaling units.

4. It's important to influence ultimate consumer to buy this product.

5. Ask him to buy all these things in the discount house.

Exercise 2. Make responses to the sentences according to the model.

Model: I want to ask your brother to do shopping today.

Let me do shopping today myself.

1. I want my secretary to prepare the financial statement.

2. The board of directors wants the officers to plan product
development.

3. He wants to speak with my friend about their possible partnership.

4. | want a lawyer to clarify this matter.

5. The executive wants this manager to start market research.

Exercise 3. Answer the questions.

1. What kind of shops in this country do you know?

2. What shops are situated not far from your house?

3. What goods can be bought there?

4. What specific features do channels of Idistribution have in this
country?

5. What reforms does this country need to reorganize the channels of
distribution?

Exercise 4. Translate into English.

. Po3HuunHast TOproBist - OTO TMpoAaxa TOBApA KOHEYHOMY
OTPEeOUTEINIO.

2. B 3amagHbpIX CTpaHax €CTh pa3JUYHBIE THUIIBI TOPTrOBBIX
YUPEKICHUN: YHUBEpMAru, CYNEpMapKeThl, MAara3uHbl C HU3KUMHU
LIEHAMH, IOCBhLI TOPTH U T.]I.

3. Ha arot ToBap MoxHO nosyunts 10% CKHUIKy.

4. PO3HMYHBIA TOProBEll MOXET NPEACTABUTH IOKYIATEIIO
JUTATEIIbHBIN KPEIUT.

5. DOrta pupmMa nMeeT MHOKECTBO TOPTOBBIX TOYEK IO BCEH CTpaHE.

6. PO3HMYHBII TOPTOBEIl BHIMOIHIET MHOTO BaXKHBIX (DYHKITHMA.

7. 51 He 3HarO LEHTp TOopojaa, MHE HEOOXOIUM CIPABOYHHMK Mara3uHoB.

8. B ToproBoMm 1eHTpe BbI HaiiieTe Bce HEOOXOUMBIE BaM TOBApHI.

9. B aToMm Mara3suHe HeT OakajIelHOro OTAeNA.

Exercise 5.

a) speak about the differences between (he channels of distribution of
this country and western countries.

b) look at this chart and say in what industries different methods of
distribution are possible.
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Grammar Exercises

Exercise 1. Change the sentences according to the model.
Model: I should go shopping today.
| should have gone shopping yesterday.

1. The firm should apply for credit very soon.

2. They should see about the new refrigerator today. 3.1 should take
my wife shopping a bit later.

4.They should get groceries at the supermarket this afternoon.

5. You should order a new car.

6. He should buy a computer today.

7. He should speak with the manager today.

Exercise 2. Change the sentences according to the model.
Model: If there is a shopping center nearby, we will go there together.
If there had been a shopping center nearby, we would have gone

there.

1. If she buys too much, she won't be able to carry it herself.

2. If there is ice cream in this store, we will bring the children some.

3. If she tries the new boutique today, she will come very late.

4. If the shop offers home delivery, he will ask them to deliver.

5. If you shop downtown, you will find the shopping center.
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LESSON 13

PRICING

Text

All products and all services have prices. The price depends on
different thing such as.credit terms delivery, trade- inallowance,
guarantees, quality and other forms of service, which price can produce
the biggest profit during a long period of time. It's hardly possible to
determine such a price. The price may be too high to produce a large
volume or too low to cover costs. No other area of marketing operations
has been a subject to bad practice. Many businesses peruse unsound price
policies for long periods of time and are not aware about it.

Prices can be determined in different ways. For example, the prices of
meat, cotton and other agricultural prices can be decided in large central
market where forces of supply and demand exist. This is pure price
competition. The prices on industrial products (iron, steel, etc.) are
usually decided by large companies. As a rule the amount and price of
goods sold to large number of buyers is controlled by a few competing
sellers. Prices also can be set by the government, usually for different
public services - railroads, electricity, manufactured gas, bus services, etc.

If demand increases, prices rise, profits expand and new investment is
attracted. But other factors may be involved as well. Prices are related to
each other in different ways. Ultimately, everything is related in price,
since the consumer can buy and must pay for everything out of a
particular, limited amount of money.

Active Vocabulary

credit terms - KpeaUTHBIC YCIOBHS
trade-in allowance - cymma ngeHer, oTgaHHas 3a CTapyl BEllb H
BKJIIOYCHHAS B CUCT MOKYIKH HOBOM

to cover costs - IIOKPBIBATH 3aTPaThl

to peruse unsound price policies - BECTH  HEPa3yMHYIO
1IEHO00Pa30BaATEIbHYIO TOJUTUKY

supply and demand - MPEIIOKEHUE U CITPOC

price competition - KOHKYPEHIIUS B IIEHOOOpa30BaHUN

to set prices - YCTaHABJIMBATH IICHBI

Comprehension Questions

1. Why is it difficult to determine the right price?
2. Why is the seller interested in the price that produces the highest
volume of sales at the lowest unit cost?
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3.Why do many businesses follow unsound pricing policies?

4. In what way are agricultural prices decided?

5. How arc industrial products usually priced?

6. Why does the government usually set the prices for public utility
services?

7. Why is it so important to know the levels of supply and demand
when dealing with pricing?

8. Why is everything related by price?

Vocabulary Practice

Exercise 1. Put ills necessary word in the sentence.

1. It is very difficult... without sound |1 supply and
price policy. |demand
2. Of course we are interested in |
producing the ... with the lowest unit |2 volume of sales
costs. |
3.1 decided to buy a new car at |3 trade-in
this company because they offered |allowance
the best... on my old model. |
4. The ... of this store are very beneficial |4 compete
for customer. |
5. Their business will fail if they |5 price policies
persue unsound.... |
6. The government usually ... for public |6 credit terms
utility services. |
7. In pure competition the forces |7 to set prices
of... operate. |

Dialogue

Dick is introducing a new line of products and is talking to his friend

Tom, a business consultant, about it.

Dick It's the first time when I'm in business for myself.

Tom  Don't worry. The store has always been doing well. It has a great
location and as far as your new line of merchandise...

Dick  That's what | wanted to talk to you about. Can you give some
ideas how to charge the prices?

Tom  With pleasure. Generally, there an. two types of pricing policies.
There is price emphasis and price deemphasis.

Dick  What's the difference?

Tom The price emphasis policy emphasizes low prices. This
encourages sales. But low price doesn't give extra services.
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So, a really low price means no credit, home delivery, repair,
installation and other services.

That's what | mean. But many people are” interested only in the
low price and not in the extra services.

Yes, and vice versa. The price which | set determines the number
of sales. | must think thoroughly about it.

A good example of price emphasis is "loss leader" pricing. It
means that you choose one item - let's say an electric razor - at a
price just above the cost. The customers will come to your shop to
buy this loss leader item. But since they are inside they can decide
to buy a few other things they need.

It sounds interesting. What other things can you tell?

There is also off-even pricing. Let's say you sell a tape recorder
for $69.95 instead of $80.00. Though it is in fact about the same,
the low price can produce a favorable psychological effect.

What are the other ways to attract the customers?

First of all, remember that you are going to compete with well-
known products, so you should start with specially low prices. It's
important to advertise this. You should use newspaper and, maybe
a radio spot, maybe do a big window and floor display.

It makes sense.
And you can raise the price after your customers try a new brand
get to know it and like it. They will continue to buy it.
| see. And what is the price de-emphasis you mentioned before?
It concerns high quality expensive items. Price de-emphasis
means that you don't call attention to the price at all.
I know, it concerns our fine jewelry department or designer
fashions.
Yes. | see you are going to do very well.

Your suggestions seem to be ver useful. Don't forget you have a
discount on any shopping you do in my shop.

In such a case I'll be back tomorrow with my wife.

Active Vocabulary

location MECTO PACTIOI0KCHUS

extra services JIOTIOJTHUTEIIBHBIC YCITYTH

installation services YCITyTH TI0 YCTAaHOBKE

to charge prices yCTaHaBJIMBATh, HA3HA4YaTh LICHbI

price emphasis Ipoja’ka TOBapa 3a CUeT HU3KOU IICHBI
price de-emphasis MOTIBITKA TIPOJAKH TOBapa HE 3a CYET HU3KOU

IIEHBI, a 32 CUeT APYTruX (HaKTopoB

loss-leader item TOBap, MPOJABacMbIi 10 OYCHb HHU3KOH IICHE,

CITy>Kalllel JIJIsl IPUBJICUEHUs OKyTaTeae
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off-even pricing [eHa, He JOXOoAsmas 10 Kpyriod mudpsl u
CTHUMYJIUPYIOIIAs JKeJTaHHe MOKYIATes KyIUTh
favorable psychological effect oGmaronpusiTHbIiI IICUXOJIOTHYCCKHH
apdext
to start with especially
low prices HAaYMHATH C 0CO00 HU3KHUX I[eH
new brand HOBasi MapKa (ToBapa)

high quality expensive ittm  BBICOKOKA4e€CTBEHHBIH JOPOTO# MPOIYKT

Vocabulary Practice

Exercise 1. Change the sentences according to the model.
Model: The tape recorder is inexpensive. Your store sells the tape
recorder.
The tape recorder that your store sells is inexpensive.

1. The dresses are fashionable. The store introduced the new dresses
last week.

2. The store has many refrigerators. Dick owns the store.

3. The stereo is high-priced. My daughter wants the stereo.

4. The price determines the number of sales. A retailer sets the price.

5. Very often the people don't want extra services. Many supermarkets
offer extra services.

6. Your shop should have loss-leader item. Loss-leader item will attract
the customers.

7. Price de-emphasis works with high quality expensive items. Price-
de- emphasis means that you don't call attention to the price at all.

Exercise 2. Change the sentences according to the model.
Model: We won't introduce a new line of merchandise unless you suggest
it.

We will introduce a new line of merchandise if you don't suggest it.
. Tape recorders are popular unless the price is too high.
. The consumers will continue to buy unless they don't like the item.
. The buyer can get installation services unless he wants to pay for it.
. The salesman will help you unless he is too busy.
. People won't try a new product unless there is advertising.
. Customers won't buy the new brand, unless the price is low.
. They won't raise the price unless it is necessary.

~No ok~ WN

Exercise 3. Answer the questions.

1. In what way were the prices charged in this country?

2. What is your idea of the term market price?

3. What type of pricing policy works with the majority of consumer
goods? (price-emphasis, price de-emphasis)
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4. What is more preferable for you in pricing: low prices with no extra
services or high prices with home delivery, repair and other services?

5. Why is it .so important to have loss leader item in a shop?

6. What is off-even pricing made for?

7. How can your pricing policy help to compete with well known
products?

Exercise 4. Translate into English.

1. OToT MarazuH MPenOCTaBIsET MOKYIMATENI0 BBITOJHBIE KPEIUTHBIC
YCJIOBHUSL.

2. ToBap umeeT HU3KYIO LIeHY. OHAa MOKPOET 3aTPaThl.

3. Dta pupma BeieT Hepa3yMHYIO [IEHOOOPa30BaTCIbHYIO TOJUTHUKY.

4. Ilpexnae yeM BbIMyCKaTh TOBap, HEOOXOJIMMO TIIATEIHLHO H3Y4YUThb
CIIPOC U MPEIJIOKEHUE.

5. l'ocymapcTBO ycTaHaBIMBAET LEHBI HA PSAJ IPOITYKTOB.

6. Mara3uH uMeeT MPEBOCXOTHOE MECTO PACIIOIOKEHHUS.

7. CynepmMapKeT MpeaoCTaBISET MOKYIATEI0 MHOTO JIOTOJTHUTEIbHBIX
YCIYT: IOCTaBKy TOBapOB Ha JIOM, KPEJUT, YCTAHOBKY U T.J.

8. HoBasg mapka HECOMHEHHO IMPUBJIEYET MTOKYNATEICH.

9. HaunHaiiTe ¢ HU3KOM L[CHBI.

10. IIpomaxka 3a cueT HU3KOM LEHBI AEHUCTBYET MPHU MPOJIAKE TOBAPOB
HAPOJHOTO MOTPEOIICHHUS.

Exercise 5. Set your imagination free.

You are a journalist and you are to interview the minister of finance
about! the pricing policy in this country. What questions would you ask
him?

Grammar Exercises

Exercise 1. Make sentences interrogative and negative.
Mode 1: They can change your credit terms at once. Can they change
your credit terms at once? They can't change your credit terms.

1. They must research supply and demand before they start to produce
the new item.

2. The company has to cover the costs by all means.

3. The middlemen may set the new price.

4. They can persue unsound price policies.

5. They must choose another location for their shop.

Exercise 2. Choose the necessary modal verb and put it in the
sentence.

1. Off-even pricing ... undoubtedly produce favorable psychological
effect on a consumer.

2. | spoke with the chief. Now you... change the credit terms.
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3. They are very talented specialists. 1 think they ... design the new line
very quickly.

4. The situation has changed, so we ... start with specially Sow prices.

5. We ... choose price emphasis policy for this item.
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LESSON 14

COMPUTERS

Text

The computer industry is one of the largest in western countries and
especially in the USA. It includes companies that manufacture, sell and
lease computers, as well as companies that supply products and services
for people working with computers.

A computer cannot think. A human operator puts data into the
computer and gives instructions. The operator writes instructions which
determine the mathematical operations on information. A computer
solves mathematical problems very rapidly. Traditionally, the computer
in business is used to process data. This involves different administrative
functions such as preparation of payrolls, inventory control in
manufacturing, warehousing and distribution operations, customer
accounting, billing by banks, insurance companies, public utilities and
muss circulation magazines. Now the computer takes on new kinds of
jobs. It has become more involved in business operations as an essential
tool in making decisions at the highest administrative level.

Active Vocabulary

to give instructions - JaBaTh WHCTPYKIHH

to putdata - 3aKJIabIBaTh JTaHHBIE

to solve mathematical pelmaTh MaTeMaTUICCKHE
problems - 3a1a4uu

to process data - o0Opa0aTbIBaTh TAHHBIC

preparation of payrolls -  moaroroska BegoMocTei
inventory control - WHBEHTAPHU3AIMOHHBIA KOHTPOJIb
warehousing - CKJIQJIMNPOBAHHUE TOBAPOB
distribution operations -  pacnpenenuTeNbHbIC ONICpaLH

customer accoounting pPacy€T ¢ KIMEHTOM

Comprehension Questions

1. What docs the computer industry include?

2. In what way doe's a computer operate?

3. How was the computer traditionally used in business.
4.What new kind of jobs is the computer taking?
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Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentense
1.Distributioii opreparation, preparation |1.process date
of payroll are ... functions that the |
computer performs for business. |

2. Computer is programmed to...fast |2.lease

and accurately |

3.1f a small company cannot afford to I3.inventory

buy a computer, they can ... the |control

services of computer |

4. A programmer feeds the ... into the |4.processing

computer. |

5. Many companies use the computers |5.administrative

for their ... |

6. A computer solves problems by ... |6.data and

information linstructions
Dialogue

( Simona and Berg work in a large supermarket. Berg is the Manager
and Simona is the Head Buyer.)

Berg I'm, so glad you had this business trip. I also would have
liked to go but it's a problem for me to gel away. Tell me everything
about you, business trip.

Simona It was really great, Berg. It was worth looking over the
operations of the store. It's very will organized and | believe we
should consider adopting some or the methods.

Berg Is it really so?

Simona Absolutely. Berg, their computer system is remarkable.

Berg Can you tell me more about it?

Simona Oh, sure. First, they've replaced their cash

registers with special terminals.

Berg What for?

Simona They record on tape the department number,

classification of items, amount of sale and name of

salesclerk for each sale.

Berg Do you think we really need all that information

on tape?

Simona We put on the same information on our sales checks.

Berg Yes, but in cases of exchanges we need to know all that.

Simona And for other things too.

Berg Well?
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Simona For inventory control, for example. During the night, the tapes
containing the information are fed into the computer.

Berg And then what?

Simona Every morning the computer prepares reports on the sales of the
day before, classified by department and buyer.

Berg So, it is possible to have almost instant records.

Simona You are right. The inventory is kept up to date automatically.
Imagine, how efficient we could be.

Berg Itis great. But I think with the help of a computer we could offer
more personal services to our customers.

Simona What do you mean?

Berg Having such up-to-date records and complete inventory we could
keep records of birthdays and anniversaries and have gift
suggestions based on customer records, and a million of other
things.

Simona Don't hurry. Let's get going on first things first.

Active Vocabulary

Head Buyer — HadaJIbHUK OT/ea CHaOKeHHUS Mara3uHa
to adopt methods — BHE/IPSITH METOTBI

terminal - TEpPMHUHAJ, BBIBO, KOHEII, TPAHUIIA

to feed the information 3aKJIaIbIBaTh HH()OPMAITHIO B

in the computer — KOMIIBIOTEP

to date — BBIYHCIISITh IIOJCUYHUTHIBATh

Vocabulary Practice

Exercise 1. Change the sentences according to the model.
M o d e 1: I was worth looking over the operations of the supermarket. 1
was worth looking them over.
1. They picked out the new merchandise.
2. They talked over the new software.
3. The manager tried out new sales checks.
4. She filled out the payroll form.
5. They took down the statistical data.
6. She put off her work.
7. He had to look over the new program.

Exercise 2. Change the sentence according to the model.
Model: The sales are numerous. | can't mention them all. They are too
numerous for me to mention.
1. This software is very expensive. The company can't buy it.
2. The results are numerous. They can't remember them all.
3. The computers are complicated. | can't use them.
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4. Processing this data is difficult. John can't learn it.

5.1 am tired. | can't do the billing right now.

6.1 am busy. I can't go on a business trip right now.

7. The data is complicated. I can't explain it.

8. The situation is difficult. We can't overcome it at once.

Exercise 3. Read the text and put 10 questions to it.

Lorrain Weller from "Modern English Into. national” warns ass
However hard the manufacturer and advertisers of personal computers try
to convince us of friendliness of their product, it is still a fact that if you
want to programme your own computer, you have to learn its language. It
doesn't understand yours. This simple fact is the reason why so many
home computers are underused ' It also prevents lots of people from
buying their own computer. Rather than licking your hand the computer
quite often bites .

Imagine yourself having a conversation with an English person. You
make one small grammar mistake, maybe you say have instead of has. It
doesn't matter. The person understands your meaning and the
conversation continues. This doesn't happen with a computer. If you
make even the smallest mistake in its language, the conversation breaks
down completely and you have to go back to the beginning. It can be very
frustrating .

In the United States, in Japan, in Britain, computer specialist are all
trying to develop a computer that will under-stand human language.

to convince yOex1aTh

%to underuse UCIIOJIb30BaTh HE Ha MOJIHYFO MOIIHOCTD
%to prevent (311,)ocTaHaBIMBATH, IPEAOTBPAINATH
“to lick U3aTh

°to bite KycaTh

*frustrating U3HYPUTEITHHBIN

Exercise 4. Translate into England

1.HexoTopble KOMIAHUK HE TMPOU3BOJAT U HE MPOJAIOT KOMITBIOTOPHI,
a CJIal0T MX B MPOKAT.

2.ITporpaMMHCT 3aKJIaJIbIBAET IAHHBIE B KOMITBIOTED.

3.B OusHece KOMITBIOTEP MUCIIONIB3YETCs 1JIsi 00paOOTKHU JTaHHBIX.

4.IlporpamMmmHOE 0O€ecTieueHre OY€Hb JI0POTO.

S.KoMmnproTep mnomMoraer INpUHUMATh PEIIEHUs Ha  BBICIIEM
aIMUHHUCTPATUBHOM YPOBHE.

6.KommberoTep  ucnonb3dyercs  AJi1  OCYHIECTBICHHS ~ MHOTHX
aIMUHUCTPATUBHBIX byHKIUH, MOATOTOBKH BEJIOMOCTEH,
WHBEHTAPU3ALMOHHOTO KOHTPOJIS.
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Exercise 5.

a) Make a speech in favour of modern electronic equipment (personal
computers, electronic printing aids). Why can't a modern enterprise do
without them?

b) You are the Head of a firm producing computers. Advertise your
product.

Grammar Exercise. Transform the sentences from Future Indefinite

into Future-in-the-Past.

M o 6 ¢ 1. The accountant says that she will prepare the financial
statement very soon. The accountant said that she would prepare
the financial statement very soon.

1. He confesses that their business will fail.

2. The government says that they will increase the taxes.

3. The secretary says that she will gel credit reference letter in two
days.

4. The lawyer slates that the company won't be eligible for a loan.

5. He is sure that he will get a credit.

6. They suppose that the new product will be not so expensive.

7. He thinks he will buy the stove in the discount house.

8. He is happy that he will go on this business trip.
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LESSON 15

INTERNATIONAL BUSINESS

Text

The international corporation or global company has its origin. Usually
it is the outgrowth of the great trading companies of the 17th and 18th
centuries. In 1811 a New York statute said corporations could be created
by the filing of documents. After that it became a matter of bureaucratic
operations to become a corporation. By 1850 it was a very common thing
in the United States and was under general statute in European countries
as well. Since that time the corporate movement began.As the jet plane,
satellite communications and computers began, it became possible for a
company to control business in all the world.

The growth of international corporates operations is faster than the
economic growth of the industrialized nations. There are some projects
which predict that within a generation almost a half of the free words
production will be internationalized.

This trend for internationalism presupposes some benefits such as new
jobs, higher living standards and the closing of the gaps between people -
economic, educational and technological. At the same time serious
questions can be asked. Is it the most efficient way to use world
researches? Can the international corporation be the best force for a better
world? Is it politically stronger than government? Can it take care of the
self interest and competitiveness on behalf of the greatest good? And in
what way can the global company work toward easing the worlds crises -
monetary, political, energy and food?

Active Vocabulary
multinational corporation  mexayHapoHas KOPHOpALUs

global company MEXKTyHApOHAST KOMITAHUS
outgrowth NPOAYKT, Pe3yJbTaT

statute 3aKOHOJATEJILHBIN aKT

satellite communication  cmyTHMKOBas CBA3b
closing of the gaps COJIMKCHHE TPAHMUII

jet plane PCaKTUBHBIA caMOJIeT
bureaucratic OFOPOKPATUYECKHIA

Comprehension Questions

1. What is the origin of the multinational company?
2. When did the corporate movement begin?
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3. Why did it become possible for a company to control enterprises on

the other side of the globe?

4. How quickly is internationalism growing? .

5. What can internationalism bring?

6. What problems can arise with internationalism?
7. What are your own answers and explanations to this problems?

Vocabulary Practice

Exercise 1. Choose the necessary word and put it in the sentence.

1. All countries must prepare for
possible energy ... in the future and
save fuel. |
2. If you want to form a corporation
today you must fulfil... operations.

3. When one deals with the currency
of another country, it is necessary to
know the current... exchange rate.

4.... 1s one factor to influence the
growth of international business.

5. Some analysts state that most of the
free worlds production will be ...
internationalized within a generation.
6. In 1985 the ... said that cooperatives
could be created.

7. International corporation is very
often an ... of old trading companies.

|1 internationalized

|2 statute
|

|3 bureaucratic
|

|

|4 monetary

|5 crisis

|6 satellite
|communication

|
|7 outgrowth

Dialogue

Nick and Ann are having lunch. Nick is an executive in the
international computer company. Nick Do you like the idea of taking a
month's trip to Europe and the Far East?

Ann  What? You are kidding.

Nick No. First of all I must say that it's a business trip. The company
wants me to visit some of our operations. | should have meetings about
the new computer | am developing. They think if we combine expertise
we'll advance more quickly.

Ann  Oh, Nick. It's great. Where are we going to?

Nick  To nine countries. We have nine development laboratories. In
fact, only now I realize how large the company is, a real global company.

Ann  But the company started here in America.
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Nick  Yes. In this sense, we're American. Each company has to be
incorporated somewhere, here or in Japan or Canada or India. But our
corporation is a real multinational one.

Ann  What does it mean then?

Nick Well, we are in 126 countries and we have there 125000
employees. We do our business in 28 languages and more than 32
currencies. Our plants are situated in 13 countries and we have eight
development labs.

Ann Now | see. You are multinational. But such industries as
shipbuilding, aircraft, automobiles can't survive without selling abroad.

Nick  Right. By the way, do you know that for the last seven years
more than half of the corporation’s net income has come from overseas
business. We are the part of the world community.

Ann It's exciting, isn't it?

Nick  Yes, now we really can feel that nations are tied to each other
through business operations. This internationalism is our hope for a better
world.

Ann  Well it's time to pack.

Nick Later

Ann Nick, can you explain me why do you sell a computer to a
company in Canada when the company has a plant in Canada?

Nick Well, Ann. For example, it's not unusual for a automobile
company from Britain to manufacture automobiles in France for sale in
Britain with Canadian-made engine, Swiss transmission and German
axles. It's international business.

Ann  But it is so complicated to sell the goods to a foreign company
with different currencies and all that.

Nick I can tell you how we do.

Ann It's very interesting.

Nick When we deliver the machine to the shipping company, we
receive a bill of lading. It's a receipt from the shipping company and it's
also the foreign company's claim to the computer when it gets to England.

Ann  And what's then?

Nick  Then we write draft or check which direct the

British company to pay a sum in British pounds to a third party in, let's
say, 90 days. We call it a "bill of exchange", which includes the rate of
exchange at the time and, in addition, the interest. It must be paid in the
90 day extension of credit.

Ann  That is hard time getting the money, isn't it?

Nick  No. We take the draft, the bill of lading and other necessary

papers to our New York bank. The draft is sold at discount, it means

without interest change, for the face value and get dollars. That's the
way.

Ann  Well, but you get your money from the bank. How
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does the British company pay? Who do they pay?

Nick It's quite simple, New York bank sends the documents and the
draft to its branch in London or to a British bank. The transaction is
finished usually by accepting British pounds into a checking

account in a London bank.

Ann It seems rather complicating.

Nick It only seems so. The US supplied a computer, exported the
merchandise and got back a checking account deposit in a London bank,
importing claim on British goods and services.

Ann  Could you have dollars instead?

Nick Sure, but in this case we would have reduced the existing
British claim on American goods and services.

Ann  So what?

Nick  If some nations pile up continuing capital surpluses and other
continuing deficits the problem can arise in international economics.

Ann | see that | must study the subject thoroughly before we can
continue. Nick  Yes, may be.

Active Vocabulary

expertise - CrennanbHbIC 3HAHUS, KOMIIETCHTHOCTh

to advance - IPOBHUIaThCsl, IBUTaThCSI BIIEPET

to sell abroad - MPOaBaTh 3a TPAHUILY

net income - qucTas IpUuObLIb; (aMep.) T0XO0I, MO IeKAIITU
0010eHut0 Hastoramu internationalism - WHTEPHAIMOHAIIN3M

transmission - niepechuIKa

engine - MOTOD

axle - 0Ch, BaJl

bill of lading - KBHUTAHITUS, PETUCTPHUPYIOIIAs OTIPY>KCHHBIH
Ha CYIHO TOBap

receipt - KBHUTAHIINS

claim - TpeOoBaHUE

draft - YeK,Tpara

party - (31.) ropuuYecKasi CTOpoHa

extension of credit - NPOJIJICHHE KPEeIUTa

face value - YHCTass CTOMMOCTh

branch - bunman, oTaeneHue

to pile up - HAKOIUISATh, YBEIIMINBATH

capital surpluses - prOaBOYHBIN KaITUTAll
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Vocabulary Practice

Exercise 1. Use the structure of the model to respond the following
sentences.
Model: Is it basically a Japanese corporation? (Yes) It's basically a
Japanese corporation, isn't it? Is the overseas branch open? (No)
The overseas branch isn't open, is it?
1. Are many businessmen piling up capital surpluses? (Yes)
2. Is USSR the part of the Common Market? (No)
3. Is the New York bank accepting Russian roubles? (No)
4. Is Britain one of the Common Market countries? (No)
5. Is the company starting a branch in China? (Yes)
6. Is internationalism a modern trend? (Yes)
7. Is the subject clear? (No)

Exercise 2. Change the sentences according to the model.
Model: Why would you sell automobiles to a company in Japan?
(Tell me, please)
Tell me, please, why you would sell automobiles to a company in
Japan.
1. How does this bank deal with different currencies?(Explain)
2. Where will you deliver the computer? (Let me know)
3. When did they order the merchandise? (I don't know)
4. How did they sell the draft at discount? (It's hard to say)
5. How did they get the extension of credit? (Explain)

Exercise 3. Answer the questions.

1. Do you have plans for international cooperation for your business?

2. What obstacles are there on the way of development of international
cooperation in this country?

3. What branches of business will develop fast in the sphere of
international cooperation?

4. Do you think that internationalism will help to solve many social
problems?

5. What place do you think this country will take in international
economy?

Exercise 4. Translate into English.

1. MHorue MeXmyHapoAHbIE KOPHOpAllMM BO3HUKIU B PE3YJIbTATE
00BeIMHEHUS U3BECTHBIX KOMITAHUH.

2. CnyTHHUKOBasi CBSI3b CIIOCOOCTBYET Pa3BUTHIO MEXKIYHAPOIHBIX
KOpHOpaLui.
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3. bank 3atpeboBan yekH.

4. KoMmanust IpOCUT MPOJIJICHUSI KPEeIUTa.

5. ObpaTtuTech 3a KpeIUTOM B Halll OpUTAHCKHUH Quna.

6. Uucrast mpuObLIL OT MPOAAXKU 3TOTO TOBapa Oy/AeT OUeHb BHICOKOM.

7. HamM HeoOXOAMMO HAKONWUTh KalUTal JJIsI PEKOHCTPYKIUU
MIPOM3BO/ICTBA.

8. bpurtaHckasi cTopoHa OTBEYAET 3a EPECHUIKY.
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LESSON 16

APPLYING FOR A JOB

Text

1. Phoning for an application form
Before calling make a list of any questions you want to ask. Also,
keep a pen and notepad besides the phone to write down details.
2. Filling in an application form
It is useful to do this on another piece of paper first. That way you can
change and improve your answers before filling in the form itself. Also,
keep a record of your final answers. It saves you time if you need to
complete other forms in the future.
3. Writing a letter of application
Three tips here: 1. Write or type as clearly as possible.
2. Keep the letter brief and factual.
3. Print your name underneath your signature, like this...

Covering letter
Dear sir or madam!
| graduated from Krasnoyarsk state university in 1999. Now | am
finishing my post-graduate studies to defend my candidate thesis this
winter. My major is called the theory of literature, which includes the
study of the history of Russian and foreign literature.
| am interested in working in the Russian department of your
university as the teacher of Russian and Russian literature. In high school
| gained experiences teaching Russian for foreign students. In your
department | could assist in the teaching grammar, conduct a class in
Russian conversation or give lectures on Russian literature.
If you are interested, please write me at the above address. | will
look forward to hearing from you.
Sincerely,
J. Black

4. Resume
Resume is a list of your qualifications, work experience and
interests. Again it should be easy to read, factual and brief. It also a good
idea to use underlining and bold to make certain words and headings
stand out.
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John H.Mill
38 Park Avenue, Ap. 50
New York, N.Y. 11297
Tel. (312) 493-8332
A position as a bookkeeper.
12 years of experience in every routine work in

field. Perfect knowledge of computers and

QUALIFICATIONS Make up all kind of financial reports, balances

and

EXPERIENCE
1990-1995

ideas

1980-1990

sheets of

EDUCATION

PERSONAL

REFERENCES

production planning.

FRISCO DOCKS,

San Francisco, California.

Deputy Chief of Planning, Commerce Dpt.

In charge of account books, statements, new

in planning.

SAKHA Co,
New York.
Accountant. Prepared accounts and balance

every kind.

LONDON SCHOOL OF ECONOMICS
London, Great Britain, Bachelor

Arrived in the United States January, 1980.
British subject. Married, one child.

Available upon request.
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5. Before an interview

It is important to be well-prepared before interview. First, find out
as much as possible about the company in advance. You can get this
information from your local Careers Advice Office. Secondly, write a list
of questions which you want to ask at the interview.

6. Clothes

How you look at a job interview creates a strong impression. Wear
clothes which are smart and comfortable but not too formal.

7. The interview

Make sure you get a good night's sleep before an interview. Also
make sure you leave plenty of time to get there. During the interview
itself be as calm, clear, friendly and positive as possible.

There are some ‘tips’ for a successful interview.

1. Before the interview ask a friend to ask you typical questions. Talk
about your strong points using concrete examples from your current
job.

2. Before the interview, write to the people who can give you references.

3. Arrive 30 minutes early on site 10 minutes early for the interview. Use
the time to walk in the fresh air. When greeting the interviewer, smile,
make eye contact and shake hands firmly.

4. Keep your answers short, simple and relevant - as you would in other
business situation. Interviews are a dialogue so do not talk more than
60 - 70% of the time. If the interviewer wants more information, let
him ask for it.

5. Occasionally take the initiative and ask questions to show you are
interested.

6. Be enthusiastic and positive. Never contradict, ague or interrupt.
Never criticize previous employers during the interview.

7. Do not be submissive, treat the interviewer with respect, but as an
equal.

8. Do not ask questions about salary. If possible, wait for the interviewer
mention it. ask for higher than you expect. If it doubt ask for your
current salary plus 15%.

9. Immediately after the interview make notes: write down names, details
about the organisation and especially company ‘buzzwords’. If called
for a second interview, make sure you use these.

10. Consider writing a short follow-up letter, after informal interviews
where there was no clear job advertised. Express your pleasure in
meeting everyone (list them by name), comment on one part of the
meeting (something that emphasizes your qualifications), mention
again the benefits you can bring to the company and why you would
like to work there (include company buzzwords).
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8. After an interview.

Make notes about what happened. If you go to other interviews in
the future these notes could be extremely useful.
9. If you are offered the job.

Do not accept to quickly. Is this the right job for you? What do
you think about the...money...prospects...hours...people you'd be
working with?

10. The contract

If you decide to take a job, you'll probably be given a contract.
Read it carefully. Are there any questions you want to ask? Remember,
it's easier to make changes before singing than after.

Active Vocabulary

To have excellent references —umers npekpacHbIC OT3bIBBI
Supportive environment - xoporirast pabouasi 00CTaHOBKa
Officer — noHKHOCTHOE JTHIIO

Connections - cBs3u

To discharge - yBonuts

Red tape — xannemnspckas padora

Deadline — xoreuHsI# cpok

Legal contract — TpyaoBoe cornameHue

to pay interest on smth—ssImIaunBaTh MPOIEHTHI O Y-JT

to stop interest payment—mpruocTaHOBHUTH BBIILJIATY MPOLICHTOB
outstanding loan—#eomadyeHHbIN 3aeM

Eurodollar loan—3aem, mosyueHHBII Ha pIHKE €BPOI0/IAPOB
non-income-producing loan — 3aem, He MPUHOCSAIINN T0XO0/
dubious (doubtful) loan—3aem, morameHne KOTOPOTO BBI3BIBACT
COMHEHHE

had loan — mpocpoueHHbIi 3aeM

to repay a loan — BeILTaTHTE 3aEM

to lake over the chair-—a3st1h ma cedst 00s13aHHOCTH TpeaCeaaTENs

to do smth via—nenarp 4-11 HOCPEACTBOM U-JI

to he mindful of smth—momuuTs 0 9-11

to stand for smthi—rmomaepxuBath -1

to have one's Say—wu3/10)KHTh CBOIO TOUKY 3PEHUS

to run a hank—pykoBoauThs OaHKOM

to accuse smh of mismanagement and fraud—oOBuUHUTE K- B
HEKOMITETCHTHOCTH M MOIIIEHHHYECTBE

to do smthi in a preemtive strike—mnaHecTr mpeaynpexIarOIIUN yaap
to have smthi on a (short-term. medium, long, overnight)
deposit—neprxaTh B OaHKE K-J1 CYyMMY Ha K-JI JICTIO3UTE

to brew (fig)—na3peBathb
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Comprehension Questions

Look at these typical ‘difficult questions’. How would you answer
them.
1. Perhaps you d like to start by telling us about yourself?
2. So what have you learn from your previous job?
3. What would you say are your strong points?
4. And your weak points?

Exercise 1.
Interviewers need to see evidence of the following skills and personal
qualities. Give examples from your previous experience.
Business skills Ability to make money
Ability to save money
Ability to save time
Ability to follow procedures
Professional skills Honesty  Pride in your work
Ability to work in teams
Analytical skills Reliability (you can be
trusted)
Personal qualities Communicational skills
Listening skills
Self-confidence
Motivation and determination
Friendliness and openness
Right for the department
Right for the company image

Exercise 2. Answer the questions.
1. Can you work under pressure - time pressure?
2. How do you take direction and criticism?
3. It sounds like you enjoy your work. Why do you want to leave yur
current job?
4. So what sort of challengers are you looking for?
5. And what are your career objectives?
6. Are you willing to go where the company sends you?

Grammar Exercises

Exercise 1. Make the sentences negative.
Model: They have held a meeting.
They haven't held a meeting.
1. The stockholders have elected the Board of Directors.
2. This corporation has issued the stock.
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3. The Board of Directors has chosen i' company officers.
4. This company has greatly expanded.
5. We have already applied for a corporate charter.

Exercise 2. Translate into English.
1. Ha cobecenoBannu MHE 3a/1aBajlli MHOTO BOIIPOCOB.
2. 51 cobuparoch OTHPaBUTH CBOE pE3OME B PACHIMPSIONIYIOCS U
NPEYCIEeBAIOITYI0 KOMITAaHHIO.
3. 51 cnplman oT cBOMX 3HAKOMBIX, YTO €CTh BaKaHCHS B BallleM OTJEIIC
POIaXK.
4. 51 npuBbIK paboTaTh Ha ceOsl.
5. 51 ¢ yoBOIBECTBHEM IPUHUMALO Ballle MPEAJIOKCHHUE.
6. C Tex mop Kak s TOKWHYJI CBOE MPEKHEe MECTO PaboThI, S HE MOTY
HAWTH ce0e MOIXOISIIYIO TOKHOCTD.
7. 51 HajeroCch HAUTHU 3/1€Ch XOPOIIIYI0 padoUuyr0 00CTaHOBKY.



abroad (adv) 15
absolute
liability
accountant (n) 1
account for (v) 1
00BSCHATD
accounting (n) 6
accounts
receivable (n) 8
adaptation (n) 8
nepeaesika

administrative (adj) 14

administrative
assistant (n) 4
administrator (n)4
advertise (v) 4
advertising (n) 9
PERJIaMa
agency (n) 3
MOCPEAHNIECCTBO
agent
middleman (n) 11
analyst (n) 6
annual (adj) 3

Annual Report (n)7

applicant (n) 4
HPereHaeHT

application (n) 3

asset (n) 1

assets and

liabilities

associate (n) 2

association (n) 2
acconmanusd

auditor (n) 6

authority (n) 4

balance sheet (n) 6

benefits (n) 6
BpeMeHH

bill ot lading (n) 15
perucTpHpylomas
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ACTIVE VOCABULARY

[a'br :d] 3a rpaHuIei
[‘@ebs lu:'t HeorpanmyeHHas
al 'bilitu] orTBercTBeHHOCTH

[ 'kaunt nt] 6yxramarep

[ 'kaunt] oTBeYaTh 3a,

[ 'kauntin] o©yxraaTepckoe maeno

[a'kaunts cyeTa 1e0UTOPOB
ri'si:v bl]
[edep'teil()n]  npHcmocobeHHe,

[eedrninistr etiv] agMuUHHCTpATHBHBIH
[ d'ministr tiv ~ agMuHECTpaTHBHBINH
'sist nt] MOMOIIHUK

[ d’minist'reit | agMuHECTpaTOP
[,eedv taiz] pexaamupoBaTh
[,edv ‘taizin] peKJaMHpPOBaHMUe,

['eid3 nsi] mpeacraBuTeaBLCIBO,

[‘eid3 nt
'midlmaen]
['een list] anamuTHK

[enju ] €2KerOTHbIii
[eenju 1 ri’pa:l] emxeroanblii oTueT

['eplik nt] xkamgmaar Ha TOJIZKHOCT b,

NMOCPeTHUK

[eeplikeif()n]

['eesel]

['es ts and
lai 'bilitiz] axTuB K Haccus

3asiBJICeHHE
HMYILLECTBO

[ 'soufut] waprHep

[ 'sousi'eif()n]  o6mecrso,

[ :dit ] PeBH30P, KOHTPOJIEP
[ :'o riti] BaacTh, MoJHOMOYHE

['bael ns [i:t] 6anancoBslii oTueT
[ben fits] abrorsl, mnpeumymecTBo

[bil v

KBHUTaHIIUA,
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‘leidin] NOrpy:KeHuble TOBAPbI

board of [b:d v

directors (n) 1 direkt zZ]  coBer nupekTOpOB

bond (n) 7 [band] 00JIBaNHsi, [0r0BOE
004132TEJIbCTBO

book-keeper (n) 1 ['buk ki:p ] oyxraarep

borrower (n) 8 [b rou ] 3aemmmk

brand (n) 13 [breend] COpPT, MapKa

brand-loyal (adj) 9 [orend o1 o] I] oTaaromomn
HpeaHoYreHne

bureaucracy (n) 15 [bju( )r kreesi] Oropokpara,
YHHMOBHHKH

bureaucradc (adj) 15 [bju()r kreeuk]  GropokpaTyeckHH

business ['bizn s KOHCYJIBIaKT

consultant (n) 13 k n's,Alt( )nt] BO OM3HecCy

buyer (n) 14 [bai ] NoKymnareJjib

bylaws (n) (pi) 3 ['bail :z] perjiaMmeuTt

calculator (n) 4 [ keelkju'leit ] KATBKYJISATOP

candidate (n) 6 ['keendidit] xkamgmpar

capital (n) 2 ['kaepit] KanmuTaj

capital ['kaepit

surpluss (n) 15 s :pl 5] NpuOABOYHBIN KAJTHUTaJ

carreer (n) 8 K 'n] 3aHATHE, IPOodeccus

cash register (n) ['kee|'red3ist ] Kacca, KacCOBBIM ammapar

calh on ['ket]' n]  cranoBHTBCS

(caught) (v) 10 [k :t] TIOITYJISPBBIM

certificate (n) 3 [s ‘tifikit] cBumeTenscTBO CepTUhUKAT

chain [tfeiu

movement (n) 11 'muvm ut] Tenaenmusi K
00beIMHEeHU 0

chain of [tletn v

command (n) 5 k 'ma:nd] mopsaok noxuHBCcaus

chain of [1$ein av cnocod (ckcrema)

distribution (n) 12 distn'bjuSQn] pacupciiesieHust

channel of [1$snl' ov cucremMa

distrihution (n) 11  ,distn'bJui(a)a] pacupeJiesienin

charge (v) 8 [1$a.d5l BalllayaTh, 3aMPAIMBATH LEHY

charitable (adj) 3 ['t(antabl] 0JIAIITBOPBTEIIIBIN

charter (n) 3 ['ij'a-.ia] naTeer

chartered (adj) 8 ['I$a:iadl MHATeaTOBaAUBbIii

checking account (n) 8 ['t$e kiq a'kauni]  4exoBbIii cueT

claim (n) 15 [kleim] NnpaBo, TpedGoBaHue

101
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classified section (n) 4 [k.la-si'faid CIenuaJbHbI 0T/aeN
rasersbl,

sek{(s)n] ColepsKAIUM peKJIaMy
commercial bank (n) 8 [k"m9:J(3)I bank] kommepueckuii OaHk
commission (n) 11 [k3'mil|(.3)n] KOMHCCHOHHEIE,

KOMHUCCHUOHHOC BO3HAIpaXJICHUC
common stock (n) 7 (‘kaman stak] 00BIKHOBEHHbIE AKIINH

compete (v) 13 [ksm'pilt] KOHKYPHPOBATbD,
COPE€BHOBATDLCH

competent (adj) 4 ['k3mpil(3)nt] KOMIIeTEeHTHBIH

competiton (n) 13 [k3mpi'liJ(3)n] COpeBHOBaHHE,
KOHKYPpeHI A

competitiveness (n) 15 [kampelilivnas] COTEPHUYECTBO, KOHKY
PEUTOCUOCOOBOCTh

complroUer (eontroller) [ksnip'lrsula] PEeBH30P, HACHEKTOP

[kan'trouls] computer (n) 6 [kam'pjuis] KOMIIBIOTEP

computer [kam'pjuta HPOU3BO/ICTe0 KOMIIBIOTEPOB

industry (n) 14 'md.\siri]

consumer (n) 11 [kan'sjuma] HOTpedTE b

cooperative (n) 12 (Is.o(u)'3 p(? )3 liv] koomeparus

coordinate (v) 4 [ko(u)'o:dmeit] COIJIAaCOBBLIBATD,
JEUCTBOBATH COI.TACOBAAMO

corporate ['k3:p(3)nt KOpPNOpaTHBHbIE (PUHAHCHI

finance (n) 7 fai'nans] corporation (n) 3 [*3:parel|(3)m]
k-opuopanmus, oobeaunenne credit (n) 5 ['kredil] KpeauT

credit (v) 6 ['kredit] KpeIuTOBaTH

creditor (n) 6 [kredilsl KpeauTop

credit reference ['kredit PeKOMEeHIaTeIbHOE,
KpeauTHOE

letter (n) 8 'refra as 'lets] MUCHMO

credit terms (n) 13  ['kredit tsmz] yCJIOBHSI KPeTUTOBAHUSA

crisis (n) 15 (pi. crises) ['lu- aisis] KpHU3uc

currency (n) 8 ['k,\ r(3)nsi] BAJIIOTA, IEHbIII

customer (n) 2 ['k-vstsms] OCETUTEb

data (n) (pi) 14 ['deits] nanuble, PpakTbl

(ymorped.sieTcsi € IJIaK0JIOM B €1. H MH. YHCJI€)
data processing (n) 14 [de'ts pra'sesig]  oOpaboTka HBHOpMAIHH
deal (v) (dealt) 11 [dil] 3aHUMAaThCs (4eM-TTH00),
TOProBaTh, UMETH JEJ0 (C YeM-, KeM-JIH00)
debt (n) I [M] JIOJIT-
debt funding (n) 7 [del (1 ndig] KOHMCO.THIHPOBAHBE a0Jjra
delivery (n) 11 [d3'liv(a)n] J0CTABKA
department (n) 14  [di'pa:tmant] oT/Ie1, OT/IeJIeHne
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department store (n) 14 [di'pa:tm3nt YHUBepcaJbHbIH Mal
a3HAu

St3:]

IS [,abpa:'n.r] KOMIIETETBOCIL ; IKCIepT.3.

export (v) 8 [As'pa-.1] BBIBOMTD

extensive (adj) IS [ils.s'lenw] ob6uspHb» ["ace

value (n) IS vA™ BOMIIIA-ThBasi €TOIOIOCY.; BBATAs CTOMMOCTh

federal (adj) 3 [Ted»al] (benepanbBbiB 6nance(N)6 [~}
(BBAsCHI; ICBEIKBBIC OTBOIIECBB TOXO/IbI; JICBHI-B

finance (v) 8 Ifai'nans] (¢BaasicHpoBaTh; HBOAABATH B
Kpean

financial (ad)) 6 [Tal'meal(d)1] ()BBaBCOBBIB; MATHB»
B320ChI

financial [fai'nsn$(a)l statement (n) 6 ‘Nitmant]
¢u.a.coBbiii oTUE,

financmg(n)I [fai'nensig] (h«BaHCBPOBaBBE

finding (n) 10 [fa”3l OTKPBITBE;BBITIO]T

fire (v) 1 [faia] YBOJIBTh

fiscal year (n) 6  [T"(3)1]>:] (bBsaBCOBBII (010 KETHBIC) TOT

foreign ['farm 00MeB MOCTP&BBOX BATIOTHI

exchange iks'tleind3J franchise (n) 12 ['rraea(t)|aiz]

HPOSJIECH ; JIbIOTA, IPEeAOCTABISIeMAS
KaKoB-JIBOO ()MPMOK UB MIPABUTEIHCTBOM

general (Y7emor(a)1 partnership (n) 2 'paitnalip] o0riee
uap raepcTBo

gentlemen's ['dynthnanz agreement (8) 11 ay'n.mani}
MKEeHTJIbMEHCKOE corjiamene

global ['gloubal

Ct.ipany (n) 15 'k.\mp3m] MEXIyBapoBas KCMIIaB

goods (n) (pi) 11 [gu:dz] TOBap; BMYIIIECTBO

gross (adj) 6 [grous] KPYIIBIH; 11€.ThIB; OPYTTO

gross income (n) [grous 'inkarri " Ba;moBoe goxox guarantee (n) 12
[arer(s)m'n.1 rapa)xxTM; 3aJI0T; HOPYUIIeIb, TOT, KOMY —OCTICSI 3aJI0T

have an interest *METh JIOJIO0 B KOMMEPUYECKOM

in a business UPCIIPSISITSISI

head buyer (n) 14 [bed baia ] HAYSJIBITIK OT/IeJ1a CBa0KeBH

hire (v) | [haia] aaJIIMaTh; aram» T'b, OpaTh HAIPOKAT

hire-purchase (n) ['haia 'pa¢3] OOKYJIKA K5 TIPOJIaXKa B pacCPOUKY

home industry (n) [‘houm oTeyecrBena* mpOMBIIILICIIOCTh

'indastn]

import (v) 3 Aimpol] BBO3XKTh, IMHOPTSIPOBAThH

income (n) ['inka m] JI0XO]T, UPBXO]T

income ['inkam

statement (n) 6  sieitmant] OTYET 0 JI0X0/1aX
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income tax (n)  ['inka m tasks] HOJ0XOHbISI HAJIOT

incorporate (v) 3  [in'k3:pareit] 00beIATH; 0POPMTIh KAK
IOPHIHYECKOe JIUIO

indirect channel (n) [mdi'rekt HUEUPSIMOS CIIOCO0 pacTpeieieBA

1(xm(9)1]

industry (n) IS ['indastn] HPOMBIIILIESIBOCTD

inflow (n) 7 ['mflou] apKXo/, 10X0/1

innovation (n) 3  [,ino(u)'veiJ(a)n]  BoBoaBexeme, BOBAropcreo

in allation (n) 13 [,iasta'leiJ(a)n] BBeJIeHHE B J0JIKHOCTD;
yCTaHoBKa, 000py/0Baaue, pa3MeleHM

institution (n) 3 [,insli'tju((3)n] ycTaaoBJjelle; OpraBsizakm

insurance (n) 8  [in'|u3r(3)nsl crpaxoBaoe, CTPaxoBo! mouk

interest (n) 7 ['inta rsst] 10J151, *MYIIIeCTBEBBOE MPABO

international (adj) 15 (.mtaO ax|(3)al] MexayBapoasbii

international [,ur1a(:)'mal(3)ml exchange (n) 8 iks'tJeind3]
MexayBapoaub/l oomey

international [,inta(:)'nsJ(3)nl money (n) "TII |

(pasr.) 30,1010
internationalism (n) 15 ['iaia(:)'naefnalizm] wHTepHAHOHATIN3M
internationlized (adj) 15["nla(:)majma1a;al]
HHTEPHAIMOHAJIU3MPOBAHHBIN;
00LABJIEHHBIN OTKPBITBIM AJIA MCKAYHAPOAHOI0 IMOJIL30BaAHUSA

interview (n) 4 ['inta vju:] J1eJI0BO€e CBHIaHHE; HBT€PBbIO

nterview (v) 4 ['mtavju:] HHTEPBLIONPOBATH, HNMETH
Oecena

inventory (n) 7 ['inventn] WHBEHTAPU3ALMOHHASI ONMHUCH;

MOCTh; HHBEHTAPHU3AIMOHHBIN pee

inventory control (a) 14 ['invenlri ..-- HHBEPHATPHU3ANMOHU I
KOHTpOJI!

kan'lrot.J

invest (v) 2 [mS~st] BKJIA/ILIBATD €HbI U, KAIUTAJ

investment (n) 3 [in ves(l)m3nl] KAUHMTAJIOBJIOKEHSI€;

HpPeTUPHSTST IHeHHble Oymaru, Kyjaa Bioxkenbl 1B; Bkian;
KauMHTaJbHbIE 3aTPaT

investor (n) 6 [in'vesta] BKJIQTYHK

issue (V) 3 [1siu] BBINYCKAaTh; MyCKATh B 00pallleH

jointaccount (n)  [d"aint s'’kauni]  oOmMe cueT B GaHKe

joint bonds (n) [dyml bandz] COBMECTHEIC (10JIFOBBIE)
odsizaTe-ibc

jointventure (n) 2 [dymt'ventla] coBMecTHOe MpeapUATHE

legal (adj) 3 (li:g(a)l] IOPUINYECKH I, YPABOBOI, 3aKOH)

legal tender(n) ['a:n(3)1 'tenda] 3aKOHHOE YIaTe:KHOe

CPelIcTBO
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lending (adj) 8 ['lendin,] CCYKeHHBIi, 0J10/17KeHHbIE,
KpeAuTOBAHHBIN

lending(n) ['lendiij] KpeauToBausie, cCyaa, 3aiim,
BbI1a4a

letter of credit (n) 8 [ieta » v 'kredit] AKKPeIUTUB, KPEeAUTHOE
HHCbMC

liability (n) 1 [“Mais'bihli] OTBETCTBESTHOCTh, (MH.)
JEeHEKH 00913aTeJILCTBA

liability for damages (n)[,lai3'biliti OTBETCTBEHHOCTH 32
yOBITKH

I 'dsmidSiz] liaNe(adj)2 ['laiabi] HeCy Ui
OTBETCTBEHHOCTb, 00/IJIeKAIIMIT YeMy-JIN60

liable to income-tax ['laiabi tu: - - 00J1araeMblii HOJ0X0HBIM
Ha-K

'inkam .-its] limited liability (n) 2 ['li.-.itid OrpaHUYeHHas
OTBETCTBEHHOCII

laia 'biliti]

line (n) (10) [lain] NapTusi TOBapoB, cepusi BUAEIH

line of credit (n) 8 [lainav'kredn]  auHus kpeauTa

Une position (n) 5 [lain p3'a”(3)n]  .'mHeiinas 10KHOCTH

Soaa (n) 8 [loun] 3aeM, ccyaa

loan-bank (n) ['lounbank] CCYIHBIH DaHK

laan certiBcate ['loun srfufikit]  monromasi pacmucka
ioan holder (n) ['loun houlda]  kpemuTop UO 3aKnagHOI
loan-society (n)  ['loun srfsaiati]  kacca B3ammomomoru

los. 'eader (n) 13 [15 s '"1bIs] TOBap, NMPOJAABaeMblii ¢
YOBITKOM ¢

LEJIbIO IPUBJICYEHHS HOKYIIaTeIen

manage (V) 5 ['masmdj] YIPaBJIATh, PyKOBOJUTH

management (n) 2 [‘mam o’ yIpaBJICHUE, JUPEKLINS, aIM—
CTpallu

manager (n) 3  ['rorenk”»3 PYKOBOAUTEIIb, XO351MH, MEHEIDKED

manafacture (v) [,maeniL I'aekt]Js] wupoH3BOIATH

manafacturer (n) 11 [,mznju'fsektd(3)re] apeIPHASIMATEIIb,
apOs3BOAHTEIIb

manafacturing  [,mznju‘faekl.J(3)ri9

water (n) WO 0] HPOMBIIIJICHHBIC CTOYHbIC BObI Market
V)9  ['makil] I[pOJIaBaTh, HAXOAUTh PHIHOK COBITA, TOPrOBATH

marketing (n) 5 ['ma:kitiq] TOPIroBJIsl, MPeAMET TOProBJisi

marketing ['ma:kitig

research (nN) 9  n's3:tJ] HccieI0BaHne PhIHKA

market place (n) ['ma:kit pleis] PbHIHOYHAS IUIOIATb
market price (n) ['ma:kit,prais] PbHIHOYHASI IEHA
market-value (n) ['ma:kit,vzlju] PHIHOYHASI CTOUMOCTD
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market-rate ['ma:kil reit] OMp:uKeBbIil KypC

merchant (adj) ['niat{(a)nl] TOProBblii, KOMMep4YecKHii

merchant law (n) ['m3tJ(3)nl *15:] TOProBoe HPaBo

model (n) 15 ['T> dl] Moeb, 00pa3elr

modification (n) 10 [*n;)difi'kei(3)n] Moaupukanms,
BH/IOU3MEHEHHeE,

! H3MeHeHHe

monetary (adj) 15 ['timl (3)m] JMeHEeKHbIH, BATHTHBIH

multinational [,mp\1p'Tir|o(3)1
corr "ration (n)  ,k3:rp3'reid(3)n]  MexayHApOAHOE OOBEIUHECHHUE

negotiable (adj) [mmon”»bI] MOTYIIHN OBITh KyHJICHHBIM,

npoaaHHbM Negotiable securities [ni‘goujjsbl 00OpOTHBIC IICHHBIE
Oymaru

sakjuntiz] .

negotible instrument [ni‘goulj; JI 00OPOTHBIN JTOKYMEHT
(document) (n) mstrumani] negotiable copy (n) [ni'goujja bl
AefCTBUTEIbHBIN IK3eMILISIP

'kapi]

negotiate (v) [ai'goudieit] JOTOBapUBAThLCS, ITyCKaTh B
oOpalrieHre, MOoJIy4YuTh WIH YIUIATUTh JEHBIH, pojaaTh negotiate a loan
(ni'goudieit MIOJTyYUTh 3aEM

a loun] negotiate a sale  [ni'goudieit 3aKJIIOYNTH CIEJKY HA
POy TOBa-

3 seil]

pa net (adj) 6 [net] YHUCTHIii, HETTO

net assets (n) [,net 'sess ts] CTOMMOCTh MMYIIECTBA 3a
BbIYETOM

obsizaTeancTB Net cash (n) {net kxJ] HAJTHYHBIMH 0€3
CKHAKH Ne'

cost(n) [net kast] YHUCTast CTOMMOCThD

net proceeds (n) [netprou'si:dz]  umcTasi BLIpyYKa

net surplus [nei 'sa:plas] HepachpenejJeHHast HPHObLIH

net worth (n) 6 [net waff] CTOMMOCTh MMYIIECTBA 32
BbIYETOM

00513aTE/ILCTB

net (v) [net] NPUHOCUTH (MOJY4YaTh) YNCTHIH J0X0]

nonprofit (adj) ['non'prafil] HEKOMMepP4YeCKHii, He CTABSIINT

1eJIbI0 U3BJIeYeHUe PHObLIN

note (n) 7 [noul] J0JITOBAsi PACIHUCKA, MPOCTOM
BeKceJlb,

0aHKHOTAa,aBH30

notes in [nouts in

circulation (n) _sak|u'leiJ(3)n] OaHkHOTBHI B 0OpalieHNN

notes payable [nouts peia bI] BeKCeJIs K IJIaTekKy
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notes receivable  [nouts BeKceJsl K M0JIy4YeHHI0

re'si:v(a)bl] «a off-even [,> fivan
1eHa, He JOXOASIasi 10 KPYIJIoi

pricing (n) 13 ,praisin] M@PHI H NCUX0JOTHYECKH

CTUMYJIMPYIOIIAS NOKyJaTEeIIs

officer (n) 3 ['afisa] JTOJI3KHOCTHOE JIMIIO, YJIEeH
npaBJieHUs

operation (n) 11 [ pa're||(3)m] nelicTBHe, TOProBas HJIH
¢unancoBast

orepanus, cIenKa

operations on the stok [apereitns OHp>KEeBBIC OIEpaIUH

o Stak]

exchange order (n) 5  [iks'tlemd]] HOPSIOK,
MOCJIC0BATEIBHOCTS, ['3:d3 ] pacnopsiKeHHe, IPUKa3, BEKCEb,

3aKa3

order payable at sigiht ['3:c15 peiabi BEKCE.II, Ha MPEIbIBUTEIISA

at sail]

organization (n) 4 [,3:gan(a)i'zeiJ(3)n] opranuzamus

organizational [ o :apm(a)l'relpnl  opraHM3ammMoHHAsi cXeMa
(mpou3BoacT

cbart (n) 5 1Ja:t] Ba)

outflow (n) 7 ['aulfiou] OTTOK (eHer)

packaging (adj) 9 ['pskidjin] YKJIaAbIBaHHE, YIAKOBKA

paper work (n) 4 ['pelpa wa:k] KaHIeJaspcKasi padora,
npoBepka

JTOKYMEHTOB

partnership (n) 1 ['pa: 1ma|1p| TOBAPUILECTBO, KOMIIAHMS,
KOMIIAHbOHBI

patent (n) ['peit(s)nt] NATEHT

paycheck (n) 6 ['peitlek] IUIATEKHBIA YeK

personnel (n) [,p3:s3'nel] NMepPCcoHAJ, KaJIpPbl

personnel office (B) ("p>:33'mel'afis] 0T/1eJ1 KaJpoB

plant (n) 3 [pla:nt] 3aBO/, (padpuka, od0opyaoBaHHE

policy (n) | ['palisi’ MOJUTHKA, CTPAX0BOii HOJTHUC

portfolio (o) 7 [po:i louljou] noptdeb, 10JIKHOCTH, (amep.)
nepeveHb HEeHHbIX Oymar (0aHka ° T. J1).

position (n) 4 [p2 a}(?)n] TOJI2KHOCTh, MECTO

predict(v) 7 [pn'dikt] HpeICcKa3bIBaTh, IPeIBaAPATH

preferred(adj) 8  [pn'fa:d] NPUBHJIErHPOBAHHbII

prefen-ed debt (n)  [pn'f3:d J10.1T", UOi alIeHHBIN B MEPBYIO
ouepenb

det] place an order (v) 11 ['pleis 3a 3aKa3aTh, MOMECTUTH

3aKa3
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'3:da] preferred dividend [pn'fad AUBHIAEHA UO
HUPABHJIe HDOBAHHBIM

'dividend] aKIHUAM

preferred- short  [pnT»> :d ° MPUBHJIE;HPOBAHHAK aKIINS,
aKIus ¢

Jt;a] (puKCHPOBAHHBLIM AMBHUICHIOM

preference (n) ['preC(3)r(m)mns] JbroTHAsl TAMOKeHHAasI
HONLISTHA

pressure (n) ['pre|3] JAaBJieHHEe, 3aTPYAHUTEJIbHbIE

00CcTOATEILCTBA

price fprais poja’ka TOBapa He 3a CYeT IeHbl,

dfr-emphasis (n) 13 d'anfa sis] a 3a cueT Apyrux (akTopoB

price emphasis (n) 13 [prais NMpo/Jaxa ToBapa 3a cueT HU3KOB
HEeHbI

‘anil’» as] price leader (n) 9 [prais NMPOU3BOIUTEJIb,

HPOAAIOLIUS TOBAP IO
bls] camoii HU3KOH LEeHe

price sensitive (adj) 9 [prais - » " YyBCTBHUTEJIbHBIM K
NU3MCHCHUIO IICHBI

'sense tiv]

pricing (n) 13 ['praisir, KAJBKYJISIIUS 1eH prime cost (n)
[pi-ami kost] cedecrommocTh prime rate (n) 8 [prairn reit]

HAUMEHBbIIUU MPOLEHT HA CCYaY,
yCTaHABJIMBaeMblil 0aHKOM

procedure (n) 3 [pra'u-.dy] npoueaypa, Cy10nponu3BoaACTBO,

onepanusi

product (n) 10 ['prod.\kt] NPOAYKT, U31eJIine

product [prad.'Jd

development (n) 10 di'velapinsnt] pa3sBHTHE HPOM3BOJICTBA

production (nN) 5  [prA(L\kJ(3)n] NMPOU3BOJCTBO, MPOYKIIHS,

NMpoOU3BOANUTEC/ILHOCTD

production of [pr3'dMici(a)a 3y  mpou3BoOACTBO NMpeIMETOB
norpedaeHust

commodities ks'maditiz]

product planning (n) 9 ['prodskt MJIAHMPOBAaHME MPOU3BOACTBA

plaemg] profit (n) 1 ['prafit] T0X0T

profit and loss ['profit and OTYeT Mo NMPUOBLIN U yOBITKAM

statement ,bs 'steitmant]

profit and loss account [praiil and las cueT NMpUObLIEH W
yOBITKOB

akaunt]

profitable ['praCmabl] JOXOIHBbII, HPHOBLLIbHBIIA,
peHTa0eJbHbIM

profitable rate of ['prafitabi reit  BBIromHBI Kypc BaJIOTBI
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exchange av iks'tlemdj]

promote (v) 9 [pra'mout] COJICHCTBOBATH MPOJIAXKE
promote trade [pra'mout t'reid] COJICHCTBOBATh Pa3BUTHIO
TOPIOBJIH

promote an undertaking [pra'mout aa YUPEIAUTD PETUPHSTSC

Anda'leikig]

promoters' shares  [pra 'mountas Ja:S] yupeauTenbCcKue aKius

promotion [pra'toou|(3)m] COJICHCTBHUE, OCHOBAHHUE
(aKImOHEpHOTO OOIIECTBA * T. 1I.), COACHCTBHE B UPOJAXKE

promotion man  [pro 'mou|(3)m man] uocpeaHHK,

arenr proprietorship (m) [prrfpraitafip] HpaBo
COOCTBEHHOCTH.

prospective (adj) 4 [pras'pekliv] 0KM/IaeMbIi,
npeanoJaraemMpli

purchase (n) 11  ['p3:tjas] 10JI0BO#i 10X0/I, CTOMMOCTbD

purchase order (m) 11 ['pa:1]35 TpeGoBaHWe HA
npuodperenue, Ho-

'3:da] KyuKy quote () 11 [kwout] YCTaHOBJICHHE
IICHBI

raise (m) 11 [reiz] yBEJIMYEHHE, UpHOABKA (K -MpHUJIaTe)

ratio analysis (1) 6 ['reiJlou aHaym3 ko3 purmeHToB

anslisis]

receipt (n) [n'si:t] pacuucKa B MOJy4YeHUH, KBUTAHIINS,
(MI1.) TeHEKHBIC NOCTYHIICHUS, TOXO]]

receipt and [n'3'i:t sod npuxoa u pacxoja expenditure
iks'pendil|a]

(expenses) receptionist (n) 3  (n'sepJsnisi] CCKpeTaph, BEIYIIUI
YpUEM I[0CETH-

teneit record (n) 6 [reka:d] 3aIUCh, YUYET, TaHHbIC, (MH.)

nokymenranusi record (v) 6 [n'ko'd] 3aIMChIBATh,
MIPOTOKOJIUPOBATH

red tape (n) 4 ['red 'telpj BOJIOKHTA, KaHIICJIIPCKasi, MPOBO-
JI0YKa, OIOPOKPATU3M

region (n) I1 ['n:d3(3)n] o0nacTb, paiioH, 30Ha, chepa

report (n) 14 ['po :t] JOKJIa/1, COOOIIEHUE, OTYET

report (v) 6 [n'p3:t] CO00IIaTh, 1eJaTh OTYET

research (n) 3 [ri'sa:t|] WCCJIC/IOBaHNE, H3YICHHE

research (v) 3  [n'S3:tJ] UCCIIEI0BATh

Researchand  [n's3:tf and OTJICJT UCCIICIOBAHMSI U Pa3BUTHUS /

Development (n) 9 di'velapmsnt] NMPOU3BOICTBA

resources (n) (pi.) 2 [n'so-.siz] pecypchl, 3anachbl, HCTOYHHK
uHpopMauus

resume (n) 4  [‘requ(’.")mei] pe3ioMe, HTOTH, BLIBOJABI
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retailer (n) 11 —  [ril'teila] PO3HUYHBINH TOprosell,
JIABOYHHUK

retailing (n) 12  [rr."teitigl NPO/a’ka B PO3HUILY

Return of ['[3:m 3y KO3(p(PpUUMEHT BO3BpALLICHUSA

Investment investmant MHBeCTHIUH

Rado (n) 6 'reijiouj rights (n) 7 [raits] npana,
NPUBHJIETUH

safety deposit  ['seifu di'pozit ceii(p 1J1s1 XpaHeHHUsI 1eN03UTOB

box (n) 8 boks] salary (n) 1 ['saelan] JKAJT0BaHbE,
OKJIA/T

sales (n) 6 (pi.) [seilz] pacnpoaaka U0 CHH:KEHHBIM
neHam

sales check (n) 14 [seilz t(ek] TOPIroOBBIii YeK

sales clerk (a) 14 [seilz kla;k] TOProBbIii CyKAIMA

So. ings ['seiviq cOeperaTeJIbHBII cUeT

account (n) 8 3'kaunt] secretary (n) 8 ['sekrain]

ceKpeTapb, pyKOBOJIUTEIb
secret partner (n) 2 ['si:krit

CeKpeTHBII NapTHep

'pa:mB].. services (n) (pi.) *('sa:v]M] ycayru snare (n) 7
I1"a] M0JIS1, AKIUAS

short-tenn [JoA'tam KPaTKOCPO4YHbBIii 2aeM

loan (n) 8 ‘loun] silent partner (n) 2 ['sailant ‘pa:In™
NapTHep, He HMEIIMI NPaBa roJjoca

single line (smql lain PO3HUYHBII TOProBell, MPOIAIOIIH A

retaaer (n) 12 riileila] OJUH BHUJ TOBapa

span of [spsen s v chepa nmoxINHEHUSI

control (n) 5 kan'tral]

specialist (n) 5 ['spenalist] CHEeIUHAUCT

staff position (n) 5 [sta.fpa'a{(3)n] mTaGHaSK TOKHOCTD

statement (n) [steitmant] opuIHATBHBIH OTYeT,
BE€AOMOCTD, ®* BBINMHCKA CUCTA

statute (n) IS ['ststju:t) 3aKOHOAATeJbHBIN aKT, yCTaB

stock (n) 2 [stok] KausiTajl, akuus, GoH/

stock (n) 11 [stokl ACOPTUMEHT

stock (v) 11 [stak] CHa0KaTh, HMEeTh B LPOAAKeE,
3anmacann

stockbroker (n) 7 ['stak, brouka] OMpKeBbIii MaKJIep
stockholder (n) 3  ['stok, houldal  akumomep

subordinate (n) 5  [sa'to-.dmit] MOYMHEHHbIH

sue (v) 3 [sju:] B0O30YKAaTh /1€J10

superior (n) 5 [sjuO'piana] HAYaJIbHHUK, CTAPIIHIA

supervise (V) 3 ['sju:p9 vaiz] Ha0.110/1aTh, 3aBE10BATH
supply and [se'plai and demand (n) 13 da'ma’.nd]

CUPOC M Mpe/LIoKeHsIe
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take title (v) ['leik 'taitl] MIPUCBaNBAThH

tape (n) 14 [teip] JeHTa MarHuTo(oHHas, TenerpadHas

tax (n) (pi. taxes) 1 [ueks] HaJIoT

[takas]

technical (adj) 2 [tek.nik(3)I] TeXHUYECKHI,
MPOMBIIICHHBIH, CIeNHAJIbHBIM

terminal (n) 14 ['tsminl] KOHEII, BBIBOJ, TCPMHHAJI

trade-in ['Ireid 'in cyMMa JICHET, IojIyJdaemasi 3a CTapbli

alowance (n) 13 alauans] TOBAp * BXOJAIIAst B CTOUMOCTD
HOBOTO

traffic (n) 9 ['tncfik] rpy30000pOT, TOPTOBJIsS

transaction (n) 6  [tran'BEk™nl  cmeaxa, nesto
transmission (n) 15 [tr3nz'mij(3)n]  mepemaua, mepechbuIKa

trend (n) 9 [trend] HaTpaBJieHHe, TeHAeH IS

union (n) 6 ['ju:npn] 00beIUHEeHHe, COI03,

PO eCCUOHANIBHBIN COI03

unit cost (n) 13  [jutut least.] IeHa OT/AeJIbHOT0 TOBapa

unilimittti liability (n) 1 [\n'limitid HeorpaHu4YeHHast
opuandeckas laia'biliu] OTBETCTBEHHOCTH

utility (n) 3 [juC)itili] HpeaupHATHE 00IeCTBEHHOIO
MOJIb30BaHHUsI, KOMMYHAJIbHOE COOPY KEHHe

utility services (n) 13 [ju(:)'tiliti KOMMYHaJbHBbIE YCNYi H

'savisiz] vending machine (n) 12 ['vendig TOProBbIii aBTOMAT

m3'$i:n] volume (n) 6 ['va liu(:)m] 00beM, KOJIHYECTBO,
Macca

vote (v) 3 [voul] roJI0COBaTh

warehousing (n) 14 ['weahauzn}] CKJIATUPOBAHME
wholesaler (n) 11 [boul, seila]  omr-oBkIi ToproBerr
wholesaling (n) 11  ['houl, seilu)]  onToBas Toproiis
' wholesaling (ad j) 11 [houl, sei'lii)]  omrom -
year-end [ja:end] KOHeIl 0K/I’)KETHOT0 ro/a
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JlanHoe yuyeOHOe mOcCOOME TMpeaHa3HaueHO ISl MIMPOKOro Kpyra
yuTaTenel, KOTOPHIM HEOOXOIMMOOBIAJAETh HAaBBIKAMH JIEOBOTO
oOmieHnst Ha aHrMKCKOM si3bike. [locobue comepxut B cebe mMarepual
M0 CaMO#l aKTyaJbHOW TeMaTHWKe: BUABI MPEIIPUHUMATENbCTBA, OAHKH,
OyXTalTepCKUl y4eT, ONTOBask TOPTOBIIA, IIEHOOOPa30BaHUE U T. II.

OBnageHue MarepuaioM nocobus moMoxer Bam B 1e510Boil moe3ike
3a pyOex, MpU 3aKJIIOYEHUU KOHTPAKTa, KBAIM(ULIHMPOBAHHO IPOBECTU
IEPErOBOPHI C MPEJCTABUTENSIMU HHOCTPAHHBIX(PUPM B HaIIEH cTpaHe.

VY4eOHOe mocobre MOKET ObITh PEKOMEHIOBAHO Kak ISl IPYIIOBBIX
3aHATUNA 1O PYKOBOJCTBOM IIpEeNojaBaTelii, TaKk WU B KauyecTBE
CaMOY4MTETIS.



